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The Prudential Insurance Company of America 4 
FORREST F. DRYDEN HOME OFFICE i 
President ce NEWARK, N. J. v 





Incorporated Under the Laws of the State of New Jersey 
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Attend the Representative 


ill INTER-STATE BUSINESS 
MENS ACCIDENT ASS’N 


CORT YET HY THN 














BE JUDICIOUS 


Pennsyhinain Indiana ‘‘America Fore” 





; fornia Represent the —, 

ty eae ‘We want to be loyal to the local agents 

: O : D E Ss T — as well as loyal to our Country and 
hiansas MUTUAL ASSOCIATION — | south dakota Government.” 

ivoming of its kind North Dakota , 
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“ “ampshire fe e Wisconsin 5 
PROFESSIONAL AND Tennessee F ire I nsurance Cc Oe» 
CASH CAPITAL ONE ‘MILLION DOLLARS 
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WISE AGENTS PUSH’ hie eee ee 
c. et Life, Aceident and. Health 
WE ALSO WRITE 


Fidelity and Surety Seis 
Plate Glass. and Burglary Insurance 








With the same Prompt and Expert Safety Razinsédide 
and Inspection Service and Organization which has 
made the Name of The Travelers Famous 


AGENTS AND BROKERS 


Refer Your Inquiries to The Group Insurance Division. 


Sh iar wey .. *> WICHITA, KANSAS THE TRAVELERS 


- . INSURANCE COMPANY 
“Conservative but Aggressive”’ Hartford, Connecticut 
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assesses FUND, ,INSURANCE srcinoaet MR. SUCCESSFUL LIFE INSURANCE AGENT. | 


Do you. want to secure a General Agency for yourself? If s0, | 


read this; it -is. he 
WORTH KNOWING ye 


A $5,000 policy in the United Life and Accident Insurance Company | - 
guarantees 


FIRST,. that in case of death from any cause $5,000, the ‘ta of | 
the Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10, 000, or i 
DOUBLE the face of the Policy, will be paid. 


THIRD, that in case of death from certain SPECIFIED accident, | 
~ $15,000, or THREE TIMES the face of the Policy, will be paid. 


FOURTH, that in case of total disability as a result of accidental 
injury, the Company will pay direct te the Insured at the rate of 
$50 PER WEEK during such disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be at the rate of $25 PER WEEK 
througheut the period of disability. Can insurance do MORE? : 
= WHY should any man be satisfied with a policy that would do : 
ess 


Annual Premium, Age 35, Ordinary Life, $128.05; Twenty-Pay- 
ment Life, $167.10; Twenty-Year Endowment, $235.10. 


General Agents wanted in the following States: Pennsylvania, 
—., Kansas, Michigan, Ohio ‘and the District of Columbia. 
ress: 


United Life and Accident Insurance Co. 
_ Home Office, United Life Building, Concord, New Hampshire , 
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THE HOME OF SERVICE 


LADUNUGUAUSHAGUOGUOUOUGUGESUOEUOUDOROCROECUENUEUUGEUUUGUGAUQUOUREHOUOUOEUOEROAUSEEUGUOU j 
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PAN-AMERICAN | 
LIFE INSURANCE COMPANY 


NEW ORLEANS,*U. S. A. 
‘CRAWFORD H. ELLIS, President 





: FINANCIAL RECORD 
Paty Paid. Capital...... ibvae Vecuewealewendens $1,000,000 
Total Resources. .........6..cccecceccceecs wee 6,574,000 | 


INSURANCE RECORD 
$12,00¢:,000 
52,00':,000 


: : i Our Service to our Representatives is unexcelled. If you are an cperi-, 
‘ e 

‘ y enced man, seeking to petter your condition, we can help youtoa iggéf 
A Progressive SURETY and CASUALTY Company income ina broader field. If a have had no experience and are in: - ested 
in Life Insurance Salesmanship, we can help you with our Course of | struc 
tions and special sagan to secure the business. Applications co dered 
only from responsible men who can furnish bond, if necessary. W: .¢ you 
are in the mood—right now—let me hear from you. 


BE. G. Simmons, Vice-President and General Manager 
Whitney CentraljBuilding 
New, Orleans,sU. S. A.; 
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CAPITAL, $200,000.00 


Originator of the 


Acompany born in the West, 
**Multiple Option”’ Policy, 


built for western people, 
a three=in one contract. 


by western men. 
A good policy for the 
GOOD AGENTS WANTED live wire. 


Progressive In Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 








“The Oldest Company in America” 


Issued tts first Policy in 1843 


Three ieadership achievements of the 
Mutual Life:—The American Experience 
Table of Mortality, the cornerstone of modern 
life insurance. The ‘contribution plan’’ of 
surplus distribution, used almost universally 
by American companies. The Continuous 
Instalment policy, the basic form of all Life 
Income contracts. 


‘Mutual Life’—known in every house- 
hold. Unexcelled policies and service, notable 
financial strength, co-operation with agencies. 
Life Insurance at its best!—the Agent’s desire 
and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 


























PORTUGAL 
J. FORCADA 


Manager of the firm J. Forcada & Co. 


INSURANCE & REINSURANCE BROKER 
Foundator-Manager of the “SOCIEDADE FINANCIAL DE 
SEGUROS Lda. Underwriter of the Marine Branch 
of the Portugues Companies: 
A COLONIAL & OCEANO 


Agent of the Foreign Companies: UNITE; UNIVERS; 
ILLE DE FRANCE; NORDISK, ETC. 


Results obtained by the “SOCIEDADE FINANCIAL DE 
SEGUROS Lda., on account of foreign Companies, 
from January 1917 to 3lst December 1918 

Premiums $2,215, 483.74 
Losses paid, .. ..... $ 599,909.42 
Surplus $1,615,574.31 


Results obtained by the Companies “A COLONIAL” & 
“OCEANO”, from June 1917 3lst December 1918 
A COLONIAL OCEANO 
Premiums $2, 453,862.66 $494,684.08 
Losses paid $1,673,549.68 $140,376 03 
Surplus $ 780,312.98 $354,308.05 
Agents and correspondents in all the principal towns of 
EUROPE, AFRICA & BRAZIL 


LISBON, 12-13 PRACA DE MUNICIPIE. 











SAFETY for 
THE WIDOW’S MONEY 


Through The, 


MONTHLY 
INCOME 
PLAN 





A brilliant presentation of 
the Monthly Income Policy, 
is just off the press and is 
ready to supply to those 
-desiring a powerful aid to 
the sale of this’ great busi- 
ness-building policy, now 
just coming into its own. 


Printed attractively as an 
8-page leaflet, vest-pocket 
size. 








A Sample Will Convince You 
Send For It. 





The Insurance Field Company 


INCORPORATED 


P. O. Box 617 Louisville, Ky: 
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CENTRAL STATES LIFE 
INSURANCE COMPANY 


ST. LOUIS, MO. 





Insurance in Force  $43,000,000.00 





JAMES A. McVOY 
Vice-President and General Manager 








ANOTHER WORLD RECORD TOPPLED OVER! 


Comparisons of the recent annual state- 
ments of the various old line companies en- 
able the International Life of St. Louis to 
draw attention to another world record 
smashed. At nine years of age it had out- 
stripped all other companies for growth. Now 
at the end of a decade, with admitted assets, 
as of December 31st, 1918. of $11,593,728.40 
and insurance in force of $77,042,499.90 it has 
achieved two things: 


1. The International Life has accumulated 
more admitted assets in the first ten years 
than any other old line life insurance company. 


2. The International Life has accumulated 
more outstanding insurance in the first ten 
years than any other old line life insurance 
company but one—that is one of the older 
companies which, however, fell short by 
$4,000,000.00 of accumulating in the cor- 
responding period the assets of the St. Louis 
Company. 


Agents! Do you want to grow with a 

a company that has made a world record—a 

sound company headed right now rapidly for 

Home Office the $100,000,000.00 goal? Send an inquiry 
with full partculars about yourself to the 


INTERNATIONAL LIFE OF ST. LOUIS 




















“As strong as a lion,—and 
as clean asa hound’s tooth” 


THE LION BONDING AND 
SURETY COMPANY 


OMAHA 


With capital and surplus of nearly seven hundred 
thousand dollars, and with assets that are absolutely 
sound, the management of the Lion have confidence 
in the growth of the: institution. Write us for an 
Agency Connection. 


E. R. GURNEY, President 














FIRST RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of over three millions a year 

and have a particularly attractive proposition for men 

with clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E. KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 





The. Fidelity and Casualty Company 


of New York 


LIBERTY STREET, NEW YORK, N. Y. 
Metropolitan Office: 92 WILLIAM STREET 


Semi-Annual Statement, June 30, 1919 


iii cep Vag wae eKkeande Ree LNS A $38,060,538.72 
i SE La wink ene eeewes 44,738,233.84 
COONS ON Re ee er er eh se enn Me are ary 3,000,000.00 
SURPLUS OVER ALL LIABILITIES.............. 2,342,306.88 
LOSSES PAID TO JUNE 30, 1939............-04- 68,667, 4%.0S 


The Company’s Lines 


Fidelity, Surety, Accident, Health, Disability, Burglary, 
Robbery, Larceny, Theft, Plate Glass, Druggists’ Liability. 
Owners’ and Tenants’ Liability; .Employers’ Liability, 
Public Liability, Steam Boiler, Fly Wheel, Workmen’s 
Compensation, Automobile Liability, Property Damage and 
Collision, Physicians’ Liability, Teams’ Liability. 














\Z “ 





A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up 
to $3,000, to young men and young women as young as age 2— 
Protective insurance and Educationai and Business Start En- 
dowment insurance. This extension of the age limit for Ordi- 
nary insurance down to age 2 helps our Agents considerably, 
and we have other advantages that help still more. We pro- 
vide banking facilities for our Agents in the rural districts. 
We issue Participating and Non-Participating policies. As 
regards adults, we write contracts with Double Indemnity pro- 
visions covering any kind of fatal accident, or with Double 
Indemnity provisions covering fatal travel accident only, as 
may be desired. We issue policies with Waiver of Premium 
and Disability Annuity or Instalment Payment features. We 
insure males and females at the same rates. If you cannot 
make a full time contract with us we will let you write our in- 
surance for children as a side line, as long as your Company 
does not object. Some are writing as much as $10,000 a month 
of this insurance for us as a side line. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL. 
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Industria! Life and Health _ - a eee Misstasiant 
rkansas, enn 9 

Insurance Company Territory good—Money plentiful 

Home Office: 502-511 Austell Bldg., Atlanta, Ga. Young man, can you sell business, Collect premiums, and 
Insures men, women, and children against loss by interest others in selling Life Insurance as a means of livelihood? 
we Eau Your answer will be treated confidentially. 

OHN N. McEACHERN, Presid + 

Te eee sce ee Cotton States Life Insurance Co. 

S. C. MCEACHERN, 2nd Vice-President | Memphis, Tenn. 
I. M. SHEFFIELD, Secretary E. C. HINDS, President IRA F. ARCHER, Secretary 

















INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


JANUARY, I, 1919 





OF OES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 





Reserve for Unearned Premiums................see00- $996,557.81 
IN os ond 5.440 nce edcawneeetackh said 242,981.13 FAVORABLE POLICIES SERVICE TO AGENTS 
SR cick ceGwkine oo ee ndeanencwasewedies $250,000.00 P F 
. PN ieidivs Keawernenvaenkestcadenni 956,350,28 A progressive company with progress 
: we ive methods. We offer an opportunity 
Surplus to Policyholders .............cccceeeeeees 1,206,350.28 to a reliable man who can secure 100 
Total Assets.............. $2, 445,889.22 applications during 12 months. 





WM.H. PALMER, President W. H. McCARTHY, Secretary 











The Company that 
LEADS THEM ALL IN KANSAS 


A. M. BURTON, President H. B. FOLK Secretary 


LIFE and CASUALTY INSURANCE COMPANY 


OF TENNESSEE 





Produced more new business last month than during 
any previous September in its entire history. 


Industrial Weekly I 
ar een All eee nana THE FARMERS & BANKERS LIFE 


Pays Fifty Weeks Indemnity INSURANCE COMPANY 
WICHITA KANSAS 





Home Office - - - Nashville, Tennessee 





























































. : AMERICAN NATIONAL 
George Washington Life Insurance Co. 
pages INSURANCE COMPANY 
= aa, aes Se GALVESTON. TEXAS 
~] vas\\ If you are a capable Insurance Organized March 5th, 1905. Now has about 
| t#/ Salesman we have an attractive six millions of assets, about one-and-a-quarter- 
A offer. million surplus to policyholders, and is nearing 
\" the hundred million mark of business in force. 
a \ For particulars address if ie : W 
p\ JAMES A. EDGAR, Jr. see ing a new connection, write us. e 
may have just what you want. 
; Manager of Agencies 
4 C. A. CRAIG, President N. H. WHITE, 3rd Vice-President | | [§5]7==<—=The Oldest Life Insurance Company in the West=—= 
e TJ. TYNE. fod Vice Present «CC. R. CLEMENTS Secretary and Treasures , 
“ The German Mutual Life 





Insurance Company 
OF ST. LOUIS 


: The National Life and Accident Ins. Co. 


ly 


th OF NASHVILLE, TENN. 





Its splendid record makes its Liberal and Up-to-date Life and 


Y Combination Policy of Industrial Insurance Covering Endowment Policies easy to sell. 


ae ee Live Agents Wanted in Unoccupied Territory 


Address inquiries to the Home Office, St. Louis, Mo. 








$150,000.00 Deposited with Treasurer of Tennesse 
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“The Leading FIRE INSURANCE Co. of America” 


WM. B. CLARK, President 


One Hundred Years 


of Service 


Losses Paid over $174,000,000 








GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 
Two good personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 


Address West Virginia, care of THR SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 











Wanted—Life Agents for Indiana 


Direct Contracts 
New Policies that are Sellers 
Profitable General Agency Contracts 
WESTERN RESERVE LIFE INSURANCE CO. 


MUNCIE, IND. 
D. P. CAMPBELL, Pres’t. JOHN W. DRAGOO, Sec’y- 











IN KANSAS 


F. P. Netzger, Sec. 


AMERICAN HOME LIFE INSURANCE CO., 


TOPEKA, KANSAS. 


F. S. Jackson, Pres. 


District Managers and good producers wanted. 


Address—F. P. METZGER, Agency Director. 








NEW JERSEY — MARYLAND 


General Agents wanted in these States, to 
handle complete line of Health and Accident 
Policies. | Must have satisfactory references, 
and be good personal producers. 


INTER-OCEAN CASUALTY CO. 


CINCINNATI, OHIO 
J. M. SCHERR, President W. G. ALPAUGH, Secretary 














Merchants Life Insurance: Co. 


Des Moines, Iowa 





Agency opportunities in nineteen 
states 


WM, A. WATTS, President 




















(ireat Republic Life Insurance Company 


LOS ANGELES, CALIFORNIA 


Great opportunities for LIVE Insurance Men. 


Company operating in California, Utah, Arizona, 
New Mexico, Oklahoma, Texas, Kansas, Mis- 
souri, Arkansas. 


Address: W. H. SAVAGE, Agency Supt. 





If you can write Ordinary and Industrial 


business in an exceptional field, under a pro- 


gressive live-wire manager, who controls five — 


offices, all making exceptional records and 
incidentally green=-backs, address (in strict 


confidence to you) Box 75, Ironton, Ohio. 


$6;000.00 — $12,000.00 with $50.00 per Week 
Costs $48.00 a Year 


Pays. you as long as totally disabled whether 
. from: sickness or accident. 


Membership 80,000 Claims Paid $2,000,000.00 











Unusual Agency Opportunities at present in 
Wisconsin, Minnesota, Indiana and lowa 


Our Leading Salesman in {918 made $10,000.00 


Business Men’s Accident Association 


W. T. GRANT, Secretary 


KANSAS CITY, MO. 
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The Service it gives week by week is unequaled; and that is supplemented by the numerous Insurance Works ot The Spectator 
Company, the Largest Insurance Publishers in the World. 
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A MANAGER’S OPINION OF THE SPECTATOR 











hold of it, 





ATLAS ASSURANCE COMPANY LIMITED 


of London 


_ _ I began reading THE SPECTATOR in London about the year 1872. 
which came from America ever escaped my attention if I could possibly get 
so that I can now claim to be a constant reader of your paper 
for forty-six years, during which time you have certainly done much work 
of a high value to the insurance business. 


Nothing 


Manager 








CHICAGO OFFICE 
Insurance Exchange 





OUR EDUCATIONAL PUBLICATIONS ARE PREPARED TO MEET THE AGENTS’ NEEDS 


Send 10 cents for Catalogue of Insurance Works, or state the class of information desired. 


THE SPECTATOR COMPANY 
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Don’t Delay Decide Today 


GENERAL AGENTS 
WANTED 
If you mean 
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If you can do 
Business 


Write to me— 
JACKSON MALONEY 
Manager of Agencies 
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PHILADELPHIA LIFE INSURANCE COMPANY 


111 NORTH BROAD STREET 
PHILADELPHIA, PA. 











Thursday 

















History Goes Ahead of Itself. 





A RECORD AND A NAME 
GO HAND IN HAND 


Date Business in force Assets 
December 31, 1901 $ 2,363,054.00 $ 102,687.00 
December 31, 1906 10,576,111.00 661,430.00 
December 31, 1911 20,565,577.00 1,952,407.00 
December 31, 1916 48,026,506.00 4,922,478 00 
December 31, 1921 > ? 


More than doubled each five years 





Business in force September 30, 1919. 
$78, 160,536.00 


Central Life Assuraure Soriety 
nf the United States 


(MUTUAL ) 


Home Office: DES MOINES, IOWA 

















THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES — 


The Original Woman’s Order on Adequate Rates 
Organized in 1892. 


Has Made a Notable Record in the Fraternal World 
Has a Business Standing of Merit 
Gives Safe Protection to Women and Children 
Its Plans are Attractive 
Cares for its Needy Sick 
Its Reviews Are Social Centers, 


Miss Bina M. West, Miss Frances D. Partridge, 
Supreme Commander Supreme Record Keeper 


Headquarters: W. B. A. Building, Port Huron, Michigan. 








HOME LIFE INSURANCE GO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
WILLIAM A. MARSHALL, President 
The 59th Annual Report of the Home Life Insurance Compony shows over 


Four Million Dollars paid to policyholders in 1918,. of which over Seven 
Hundred Thousand -was in dividends. The influenza pneumonia epidemic 


caused an abnormal- mortality greater than any experienced in the Com-. 


pany’s history, but. notwithstanding this the assets show an increase of 
more than 4% and are now over Thirty-Six Million Dolfrs. 

The total insurance in force was increased during the year 8.6% and is 
now nearly One Hundred and Fifty Nine Million Dollars. 


For Agency apply to 
GEORGE W. MURRAY, Supt. of Agents. 
256 Broadway, New York, N. Y. 
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FIRE AND LIFE 


, pASSURANCE CORPORATION, Ltd. 


FREDERICK RICHA2DSON, United States Manager 


GENERAL BUILDING - 47! & WALNUT STS. 
PHILADELPHIA i 





TO REPRESENT THE GREAT-WEST LIFE 
is to represent a Company that needs no introduction to the majority 
of those canvassed—a Company that to many is the embodiment of 
Canadian progress, prosperity and strength. 


There is unlimited opportunity for good Life men in Canada—and: 


in Canada’s most successful Life Company— 


THE GREAT-WEST LIFE ASSURANCE COMPANY, Head Office, Winnipeg 





Henry M. Schnarr 
Secretary=Treasurer 


FIRE 
RE-INSURANCE 
NORWEGIAN ATLAS INS. CO., Ltd. 


WEMPLE & COMPANY, Inc. 


15 William Street 


Horace R. Wemple 
President 


New York New York 
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ROSSIA INSURANCE COMPANY 


Hartford, Conn. 
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The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
aviounted for the year ending January 1, 1919, 
to 1,240,375 copies, averaging 23,853 weekly. 
These standard publications, covering life, 
fire, casualty and miscellaneous insurance, are 
recognised as authorities in their particular 
lincs, and many have reccived the endorse- 
ments of the United States Government and 
State Insurance Departments. The statistical 
and historical records of the various insurance 
companies, news and educational articles, and 
convincing arguments rendering the prospect 
mind receptive to the solicitation of insurance 
men, are thus given wide public circulation, 
constituting the most valuable SERVICE to 
the insurance companies. 


Tut Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
rice for the United States, Canada and Mexico is 
Pour Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 


PUBLISHERS 
135 WILLIAM STREET, NEW YorK 


Arthur L? J. Smith 
President 

Harry W. Barnard 
Second VicePresident 

Loughton T. Smith 
Secretary 

Fred. B. Humphrey 
Assistant Secretary 


Charles H. Nicoll 
Vice-President 


Robert W. Blake 
Treasurer 


Sholto D, Kirk 
Assistant Treasurer 
Telephone, Beekman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 


Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 


Copyright, 1919, by The Spectator Company, New York 
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This number is printed during a 
strike in the printing trades in New 
York City. Allowance should there- 
fore be made by our readers for its 
typographical appearance, in view of 
the difficulties and obstacles attendant 
upon its production under these cir- 
cumstances. 





FIRE HAZARD which should be 

watched for and removed where- 
ever found, is that occasioned by an 
untenanted building which is in so di- 
lapidated a condition that the chance 
of its being leased is remote, and upon 
Which full insurance is carried. A 
property which is producing no in- 
come and which is in such physical 
condition that it probably never will 
be a source of income—certainly not 
without the expenditure of a consider- 
able sum of money in repairing or re- 
modeling it—should be a cause for 
anxiety upon the part of the fire in- 
surance company which has written 


Msurance upon it to anywhere near its 
This phase of moral 


actual value, 
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hazard was recently commented upon 
by State Fire Marshal Gamber, of 
Illinois, who asserted that there were 
hundreds of dilapidated and unoc- 
cupied buildings, in Chicago, fully 
covered by insurance. Local agents 
should not allow themselves to be 
tempted by the commission involved 
to write or recommend the writing of 
insurance upon such buildings to an 
extent whcih would make it an object 
for a dishonest property owner to de- 
stroy the insured property. Full in- 
surance upon an unprofitable building 
indicates, too frequently, a future loss 
to the insurance company. 


| saamuaees the last week or so the 
newspapers have been giving con- 
siderable attention to the claims of 
Dr. Serge Voronoff, in connection 
with the possible restoration of youth 
and the prolongation of human life by 
means of the transplanting of glands. 
Dr. Voronoff has experimented with 
goats and has found that the injection 
of interstitial glands from a young 
goat into an old one has apparently 
rejuvenated the latter, while the sub- 
sequent removal of the glands from 
the old goat was followed by a return 
of decrepitude. No attempt has been 
made, as yet to utilize this discovery 
upon human beings, though Dr. Vor- 
noff believes that the _ interstitial 
glands of monkeys could be trans- 
ferred to human beings beneficially, 
and without affecting the man adver- 
sely, either mentally or physically. It 
is evident that this matter at present 
has only an academic interest for life 
insurance officials, though if the pract- 
ice of such operations as those des- 
cribed should become general, it jis 
easy to see that the annuity rate 
tables would have to be revised. 


IRE underwriters who may have 

been disposed to regard Insurance 
Commissioner Travis of Kansas as 
hostile to their interests, because of the 
strictness with which he has exercised 
his supervisory authority, are pleased 
to find Mr. Travis saying a good word 
for them. This developed in corre- 
spondence carried on between Com- 
missioner Travis and Mayor Deicher, 
of Coffeyville, Kansas, the Mayor hav- 
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per cent in the rates in that town, 
Commissioner Travis notified Mayor 
Deicher that the two per cent increase 
in rates was imposed because Coffey- 
ville placed an occupation tax of $10 
on agents and insurance companies, 
and that this action was in strict com- 
pliance with the general basis sched- 
ule filed with the Insurance Depart- 
ment. Commissioner Travis showed 
that similar action is taken in every 
other city in the State where an occu- 
pation tax is imposed, and that it is 
conspicuous in the Coffeyville rate be- 
cause it is a new move by the local 
authorities. The Commissioner ends 
his letter with the following statement: 


“cr 


lhe responsibility, Mr. Mayor, for 
the increase in rates in Coffeyville is 
at your own door, and you cannot 
side-step this responsibility. I might 
just as well be frank and tell you that 
whenever you add to the burdens of the 
insurance companies by 
taxes, you may rest assured that the 
rate will be loaded to that extent, and 
you may rest assured of another thing, 
that Jones will pay the freight.” Com- 
missioner Travis seems disposed to 
establish friendly relations with the 
insurance people, and is quoted as say- 
ing that insurance is the only business 
he knows, he having been engaged in 
it for twenty-five years, and that it is 
unreasonable to suppose that he would 
destroy or attempt to destroy it. 


increasing 





— last was the worst 
month thus far in the current year, 
so far as fire losses were concerned, 
the amount of the total losses in the 
United States and Canada, according 
to the records of the Journal of Com- 
merce, having been $29,083,500. This 
sum brings the total for the first nine 
months of the year up to $204,825,075, 
so that there is little hope of the loss 
for the entire year falling much, if 
any, under $250,000,000. The principal 
fires of last month were those which 
destroyed the nitrate plant warehouse 
at Sheffield, Ala., forest fires in the 
neighborhood of Big Horn, Wyo., the 
oil works at Long Island City, N. Y., 
and the court house building at Omaha, 
Neb. One redeeming feature in re- 
lation to the great destruction of prop- 
erty last month, from the under: 





Fire Insurance 


writers’ viewpoint, is that the more 
important fires inflicted little or no 
loss on the insurance companies; but 
the country is poorer, nevertheless, by 
the full amount of the property loss. 


FIRE INSURANCE 


NEW YORK SURVEYS 


A New Way to Pay Losses.—Perhaps, 
after all, the way is not new, but is rather 
old; but it shows how a business concern 
may become so powerful that there is a 
reaction upon itself. In connection with a 
sisal loss, the interesting fact developed 
that at the time of the fire the price was 
considerably higher than it was two or 
three weeks later. The company offered to 
replace the lost sisal with other sisal which 
they would buy. Now, it so happened that 
the company which had the loss was the 
company which owned all of the sisal in 
the country and hence the insurance com- 
panies would have been buying sisal from 
the man who lost it in order to replace sisal 
which had been destroyed by fire. The 
result, of course, was a settlement of the 
claim without going around Robin Hood’s 
barn in this way. 

Expenses in Fire Insurance.—It is an ac- 
cepted fact that in the United States about 
40% of the premium income is used for 
expenses. It is evident that if the business 
should be transacted by the Government, 
this is a part of the cost of the whole busi- 
ness where a saving might be expected to 
be made. Some light is thrown on the 
possibilities in this direction by the report 
of 1918 made by the State Fire Insurance 
office of New Zealand. The working ex- 
pense ratio, exclusive of income tax for 1917 
was 27.5% and for 1918 27.1%. The dif- 
ference between 27% and 40% is 13% and 
an examination of the account shows that 
the commissions paid amounted to about 
8%, thus showing that all the saving prac- 
tically was at this one point. That un- 
doubtedly is the source where the saving, 
if any, would be made if the Government 
should take over the business in this 
country. 


BOSTON AND VICINITY 


The Surcharge in New England.—By an 
order of the New England Exchange the 
surcharge on dwelling has been removed, 
the order retroactive to Sept. 1. All poli- 
cies written and delivered on dwellings in 
New England outside Boston are to be 
rebated the amount of the 10 per cent wir 
tay At the time the Boston,Board of Fire 
Uu.derwriters ordered the war tax remove'l 
as of Sept. 1, the Exchange concurred in 
the action on all specific risks. It is ex- 
plained that the pre-war rate on dwellings 
was not then effected because rate books 
were not printed. The new rate forms were 








issued October 3 and the order for the re- 
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moval of the war tax was sent out the same 


day. By this order the last trace of the 
surcharge is gone in New England. 

Hartford Fire Increases Salaries——A ten 
per cent increase in October, November and 
December salary, in addition to an extra 
month’s bonus, for all employees in the ser- 
vice of the company since the first of the 
year is announced by the Hartford Fire. 

Improved Protection for Boston.—Fire 
Commissioner John R. Murphy of Boston 
has begun to build up a reserve supply of fire 
apparatus which he intends to enlarge upon 
within the next few months. Asa safeguard 
against confiagrations, the old Harrison Av- 
enue station is to be remodelled and used as 
a reserve supply depot. A contract for 
$8,000 has ben awarded for repairing the old 
fire ladder station and installing concrete 
floors and fireproof construction. Other old 
stations, now used as repair shops, will be 
similarly treated for the housing of further 
reserve equipment. 

Riot Rates Normal.—Conditions in Bos- 
ton have so far resumed the normal that 
treble rates for riot and civil commotion 
insurance have been discontinued, word 
having been received recently that the con- 
ference was satisfied with the tranquility of 
the city. As a matter of fact, Boston was 
never so protected in history as to-day for 
the armed guardsmen of the State are dan- 
gerous fellows to fool with. The situation 
so far as taking back the striking policemen 
is unchanged and recruiting for service men 
to take their places is steadily proceed- 
ing. 

C. H. Gray Appointed.—Carl H. Gray has 
been appointed special agent of the Com- 
monwealth of New York for Maine, New 
Hampshire and Vermont, with headquart- 
ers at 54 Exchange street, Portland. A 
native of Maine, and with experience in lo- 
cal and special agency work, C. W. Cottrell 
who has capably represented the company 
for several year will devote his entire time 
to Massachusetts, Rhode Island and Con- 
necticut. 

Companies New to Massachusetts.—The 
Great Lakes Insurance Company and the 
Manufacturers Insurance Company, both of 
Chicago, have been admitted to Massachu- 
setts, and each has appointed H. G. Fairfield, 
of Fairfield and Russell, agent. 


CHICAGO AND THE WEST 


Illinois Federation Committess hold Meet- 
ing—The Executive Committee of the IIl- 
inois Insurance Federation held an extend- 
ed session in Chicago last week, at which the 
activities of the organization, since the 
beginning of the fiscal year July 1, were 
reviewed, and plans made for the immed- 
iate future. A carefully selected com- 
mittee is to be appointed, representing all 
branches of the insurance business, whose 
duty it will be to study current legislative 
problems affecting the business in this and 
other states, and to be prepared to shape 
policy of the Federation as early as nec- 
essary next year. A special committee was 
also named to cooperate with President 


<a 


Thursday 


Badgerow in planning for several public 
meetings during the next six months, the 


first to be held about December 1. The 
purpose is not only to afford an opportun- 
ity to the members of the Federation to 
hear speakers of prominence, but also to 


bring the insurance people of the com- 
munity together socially. 
Factory Association holds Meeting. — 


The Western Factory Insurance Association 
held its semi-annual meeting last week, and 
elected to the Executive Committee, H. C. 
Eddy and George H. Batchelder. The Eagle 
Star & British Dominion Insurance Com- 
pany was elected to membership in the As- 
sociation. 

C. E. Wheeler Goes to the Hartford— 
Cleam E. Wheeler, Manager of the Missouri 
Inspection Bureau, has resigned to become 
Assistant General Agent of the Western 
Department of the Hartford Fire Insurance 
Company at Chicago. Mr. Wheeler has 
had a wide experience in field, agency and 
rating bureau work. He commenced his in- 
surance career about twenty-three years 
ago in the Western Department of the 
Aetna Fire. He was with the Kentucky and 
Tennessee Board of Fire Underwriters for 
five years, subsequently traveling for the 
Milwaukee Mechanics. After organizing 
the Kentucky Inspection Bureau, which he 
managed for four years, Mr. Wheeler re- 
signed to go with the Hartford Fire in Ken- 
tucky. He managed the Kentucky Act- 
uarial Bureau for three years, when he was 
transferred to Wisconsin to organize a bur- 
eau in that state. In February, of this year, 
he was transferred to the Missouri field, 
succeeding H. M. Hess, as Associate Man- 
ager of the Missouri Inspection Bureau. In 
all, Mr. Wheeler has served three years in 
Special Agency work, three years in the 
Aetna General Agency and seventeen years 
in Rating Bureau work. 


Insurance Institute Committee.— H. A. 
Clark, Assistant Manager of the Western 
Department of the National Liberty, and 
Local Chairman of the Institute at Chicago, 
has appointed the following Promotion 
Committee in connection with Institute act- 
ivities: A. T. Graham; Geo. A. Morin; Ed. 
Boresma; R. S. Horton; Wm. Otter; M. A. 
Reynolds; E. J; Schafer; Allan I. Wolff; 
John A. Gallagher; D. C. Price; Wm. A. 
Benoliel; C. H. Turner. 


Fire Insurance Club Meeting.—The Fire 
Insurance Club of Chicago held its first 
meeting of the Fall Season a week ago last 
Tuesday, evening. Albert J. Loepsinget, 
Mechanical Engineer, of the Federai Fire 
Extinguisher Company, of Providence, 
Rhode Island, was the Speaker of the ev- 
ening, his subject being “Automatic Sprink- 
lers”. The attendance was large. 

Purnell-Dudley Company Secures New 
Agencies—The Purnell-Dudley Company 
has been appointed agents at Chicago for the 
Knickerbocker, of New York, and the Na 
tional Reserve, of Illinois. 
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LOUISVILLE CONVENTION 


Closing Sessions of Agents Associa- 
tion Marked by Important 
Addresses. 


STATE INSURANCE FALLACIOUS. 


T. H. McGregor, F. C. Buswell, F. W. 
Lawson, W. N. Bament and T. B. 
Donaldson Among the Speakers. 


The closing sessions of the annual con- 
vention of the National Association of In- 
surance Agents, held this year in Louisville, 
Ky., produced discussions and addresses at 
least as interesting as the earlier sessions re- 
ferred to at length in the last week’s issue of 
THE SPECTATOR. 

T. H. McGregor of Austin, Texas gave an 
address on “The Fallacy of State Insurance’. 
Mr. McGregor pointed out the unsoundness 
of state insurance and stated that an exten- 
sion of the principles upon which it is based 
would destroy the fundamentals of American 
government, To-day 100 per cent of the ac- 
cidents to the workers of the country are com- 
pensated, whereas under old laws of only a 
few years ago the proportion was 18 per cent. 
The proposition of state insurance, he added 
is purely socialistic. If the state pays com- 
pensation and compensation is based upon 
wages, he asked, why should not the state 
pay the wages? If the organized labor of 
this country does not destroy the socialistic 
elements creeping into it, he predicted, organ- 
ized labor will destroy itself. Mr. McGregor 
concluded as follows: 

This tremendous subject not only touches 
you in respect that it affects your livelihood 
but that if it is carried out with its kindred 
and allied socialistic doctrines it will destroy 
the fundamentals of the government under 
which we live. To meet the encroachinents 
of the insidious evil of state insurance we 
must advance a remedy. To stay impending 
disaster we must appeal to the American 
Deople, to the sovereignty of this great coun- 
try to drive this evil of socialism from our 
soil forever. | 

I discuss these things only for the pur- 
bose of showing you that your alignment 
with organized labor in this fight is the 
alignment of a common interest, because 
unless organized labor destroys the Socialism 
that is in organized labor socialism will 
destroy Organized labor and may destroy this 
s0vernment. 
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Fred Gunther, of Detroit, called the at- 
tention of the Association to the fact that the 
day was the 73rd birthday of “Pop” Edlinger 
an earnest co-worker wit the Association and 
he was presented with some flowers. S. F. Hil- 
dreth was also given a rising vote of con- 
gratulation this being his 58th birthday. 

On Wednesday night the members and guests 
and their wives were the guests of The In- 
surance Field at the Seelbach Hotel. The aud- 
itorium was gaily decorated with Hallowe’en 
ornaments and an entertaining programme had 


-been arranged. Everyone danced. 


An address on “Competition of Non-Agen- 
cy Mutuals” by N. S. Riviere of Pittsburgh 
was received with great interest by the mem- 
bers. Mr. Riviere denounced unfair com- 
petition as a thing that agents and companies 
most combine to combat. 


If competitive advertising and circularizing 
by the Mutual Compensation and _ Liability 
Companies does not stop, he said, it will 
lead to the same thing being done to non- 
agency fire companies. Mr. Riviere then 
read letters addressed by him to a manu- 
facturing concern and its reply which 
follows: 


To the Yale & Towne Manufacturing Co., 
Stamford, Conn. 


Dear Sirs:— 


There is a Yale lock on the front door of 
my residence, a Yale lock on my garage, 
and still another on the tire carrier of my 
automobile. Looking at the cabinets and 
files in my office, I see that the locking de- 
vices are your products, and the point I want 
to make is that these articles have been 
purchased by money earned as commissions 
in the insurance business. 


My case is typical. There are thousands 
of insurance agents and brokers throughout 
this country who are your customers. Fur- 
thermore, thousands of these insurance 
agents are also engaged in real estate, con- 
trolling and administering properties for 
which they have purchased your products. 

In the Pittsburgh Post of June 18th is an 
advertisement of the Liberty Mutual Insur- 
ance Company addressed to the public, being 
“An invitation to you to stop paying agents’ 
commissions, ete.,” the clear implication be- 
ing that the services of insurance agents are 
unnecessary. It voices nothing new, the key- 
note being “Eliminate the agents’ commis- 
sion.” The name of the Yale & Towne Manu- 
facturing Company was prominently set 
forth in the advertisement as a supporter of 
this theory. 

It would be a presumption for me to even 
question the motives which prompted you 
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to purchase mutual insurance, but it seems 
to me that I should feel rightfully concerned 
when you lend your name and contribute 
money to advise the public not to do busi- 
ness with men of my calling. Under the 
circumstances set forth in this letter I can- 
not see the fairness of your position. The 
thought naturally comes, “Why should I 
purchase your product when you are out 
in a campaign to eliminate me?” And if 
this applies to me, would it not apply to 
every insurance and real estate agent in the 
country? 

The advertisement referred to is insistent 
in its arguments to do away with stock- 
holders’ profits. These very stockholders, 
their companies and officials, I am sure are 
substantial patrons of your company, and I 
wonder where is the appreciation of the 
patronage when you lend your name to a 
movement crying down tthe profits of stock- 
holders. Furthermore, in this day of radical 
Socialism, Bolshevism and similar doctrines, 
it seems to me that there is enough agita- 
tion already against corporation profits with- 
out business men publicly lending a voice to 
it. However, this is beside the point. 

Mutual Insurance vs. Stock Insurance is 
something which should be fought out on 
lines of merit without any such procedure 
as has been followed in this case. Personally 
I should like to feel that your name was 
used thoughtlessly or without your consent. 
If, however, you are seriously engaged in 
what is in effect an open attack on the in- 
surance agents’ commissions and the profits 
of stock companies, it seems to me insurance 
men should be fully informed, that they 
might protect their interests. 

N. S. RIVIERE. 


Dear Sir:—I have read yours of thte 23rd 
inst. carefully, and regard your arguments 
as clear and sound, even though most of our 
insurance is carried by mutual companies. 

Your letter brings us the first knowledge 
of the advertisement you complain of, or of 
any advertisement of that tenor with which 
our name is connected in any way. We ques- 
tion the fairness of such methods and doubt 
their expediency from the standpoint of the 
mutual companies, and are unwilling to have 
our name connected with such advertise- 
ments in such a way as to carry the im- 
pression that we approve of them. 

We have taken the matter up with the 
Liberty Mutual Insurance Co., and ask them 
to comply carefully with our wishes as out- 
lined. 

WALTER C. ALLEN, Pres’t, 
Yale & Towne Mfg. Co., 
New York. 


After the reading of these letters Loyal 
Durham of Milwaukee, added a thought by 
pointing out that mutualization of business 
is a principle of socialism and that insuring 
in a mutual company is equivalent to advo- 
cating this principle. If the agents of stock 
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companies he said would put their arguments 
for stock company insurance as against mut- 
ual insurance on the basis of Americanism 
vs. socialism they would find it yielded 
results. 

A paper was read by G. Arthur Howell, 
Chairman of the Casualty Committee on “Un- 
fair Casualty Competition”. Mr, Howell urg- 
ed the agents to study this subject and pre- 
pare themselves to combat unfair methods. 
He mentioned four forms of objectionable 
competition as follows: 

1. State Fund Insurance, which competes 
with privately owned companies under the 
protection of the state government and at 
the expense of the taxpayers of the state. 

2. The circularization by the surety com- 
panies of banks in small towns offering 
agency connections. This was characterised 
by Mr. Howell as practically offering the 
banks a discount on their surety bond busi- 
ness. 

3. Contractors Service Corporation, an or- 
ganization formed to place contractors in- 
surance eliminating agency or broker. 

4. Propaganda by mutual companies, de- 
scribed just previously by Mr. Riviere. Mr. 
Howell closed by stating that several com- 
panies were about to start an educative 
campaign and he urged the agents to sup- 
plement this effort by starting a campaign 
through their various organization and as- 
sociations to stamp out competition of this 
nature. 

Fred Ayer of Cleveland was called upon to 
tell the association of an experience in Cleve- 
land along the line of Mr. Howell’s discussion. 
He told how the Automobile Club of Cleve- 
land organized an insurance department and 
circularized its members offering insurance at 
cost. Step by stey the Cleveland agents gather- 
ed the information that one man in the Auto 
Club had been appointed an agent by some 
New York companies, The business was placed 
through a firm of New York brokers having 
an office in Cleveland. It was finally develop- 
ed that the Auto Club was doing this business 
without a license that the firm with whom they 
had been doing the business was receiving a 
15 per cent commission and that the Auto 
Club received a 10 per cent overhead com- 
mission. A complaint was filed by the agents 
with the commissioner who summarily revoked 
the license of all concerned. Mr. Ayer warned 
the association’s members against the possib- 
ility of a similar condition arising in the auto- 
mobile Clubs in their home cities. 

F. C. Buswell, President of the National 
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Board of Fire Underwriters, and Vice Pres- 
ident of the Home Insurance Company, brought 
a message of greeting from the National Board 
to the National Association, and referred to 
the standing conference committee which has 
been appointed to confer with the association 
on questions of mutual interest. Mr. Buswell 
described the functions of the National Board 
to the members and explained the work the 
Board is doing and the information which it 
compiles and distributes. He pointed out that 
the activities of the National Board were be- 
coming more and more a public service. 

The keynote of Mr. Buswell’s address, how- 


WILLIAM N. BAMENT 
General Adjuster, Home Insurance Co., N. Y. 


ever, was bringing home to the agents of the 
convention the need for a collective viewpoint 
and a unity of patriotic purpose on the part 
of the citizens of the United States to com- 
bat Socialism, Bolshevism and other sedit- 
ious doctrines. He pointed out that the same 
cooperating and systematic organization must 
be operated to drive this menace from our 
country as was utilized during the war to 
defeat the Germans, and he also declared this 
internal daner confronting the country to- 
day is even more dangerous. 





Thursday 


W. N. Bament, general adjuster of the 
Home Insurance of New York, presented 
an interesting and instructive address on 
“Loss Adjustments and Reminiscences.” 

Concerning himself largely with gener- 
alities of adjusting, Mr. Bament took pari- 
icular pains to define the requisites for 
an ideal adjuster, and then added, “The 
paragon I have described is the ideal adjust- 
er, but he has not yet been born.” 

Mr. Baments picture of the “ideal ad- 
juster” was drawn in the following words: 

The one absolute requisite for an adjuster 
is character. He should have special train- 
ing in order to perfect himself in ali the 
details of his profession; he should know 
values and Keep fully posted regarding their 
general. trend; he should have a thorough 
knowledge of the insurance contract; he 
should have an all around education because 
excessive specialization without something 
to supplement it is narrowing in its ten- 
dency. The adjuster should also possess a 
degree of flexibility. Many an adjustment 
has been prevented and litigation has en- 
sued because the peychological moment for 
settlement has arrived. He should also pos- 
sess a reasonable degree of modesty, for 
modest he is by nature, otherwise he would 
not be in the loss branch of the business, 
but in the agency, or better still in the 
brokerage branch. He should have the 
courage of his convictions; he should have 
tact, adaptability, self-control, courtesy, 
patience, good temper, a knowledge of hu- 
man nature and pride in his profession. He 
should have resourcefulness, the ability to 
meet unexpected conditions and emergencies 
and grapple with them _ successfully, the 
power to come in contact with the merchant 
the manufacturer, the resident of the East 
side as well as the resident of Fifth Avenue, 
and meet him on his own ground. And to 
this should be added a fine sense of justice, 
and a disposition to impart to others that 
which he himself has acquired, for the more 
of himself and he gives out, the more he 
has remaining and the giver in fact re- 
ceives more general benefit than the re- 
ceiver. 

If adjusters are born, not made, it must 
be confessed that the birth rate is not keep- 
ing pace with the growth of the business. 
Although it is not the ladder upon which to 
scale the greatest heights in the insurance 
world, yet there is no greater opportunity 
within reasonable limits, for a young man 
of character, education and ability, who pos- 
sesses adaptability for the work, than the 
Gods sell anything and to everybody at 4 
fair price,” and the price of success in any 
loss branch of the insurance business, “The 
vocation is self-sacrifice, concentration and 
the loss of oneself in his work. The ad- 
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juster of the future will be in ever increasing 
demand and he will, in all probability, be 
calied upon to solve questions and assume 
responsibilities far greater than those who 
have preceded him. 

F. W. Lawson, United States manager 
of the London Guarantee and Accident, 
Chicago, said: 

In the liability field the old so-called em- 
ployers’ liability has been done away with 
by the advent of the workmen’s compensa- 
tion laws; but yet the premiums on this class 
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of business have been steadily increasing, 
principally on account of the enormous field 
in automobile insurance. No doubt every one 
of you have a company in your Office that 
writes fire and theft insurance on automo- 
biles. But how many of you seek to show 
your assured that an automobile might well 
turn out to be a liability instead of an asset, 
in the event of an accident and having a 
heavy judgment against him. 

And in the surety business too many agents 
do not recognize the difference between this 
class of business as distinguished from the 
ordinary fidelity business. The latter simply 
guarantees to an employer the honesty of 
his employee, whereas the surety end of the 
business is more of a service proposition. 
Any contractor that undertakes work of any 
considerable magnitude has not only to file 
a bond. guaranteeing the faithful perform- 
ance of the work, but in a large number of 
cases has to file a bond with his bid for the 
work guaranteeing that he will accept the 
job at his bid price. And when a person 
dies and leaves an estate of any size what- 
ever, the executor is called upon to give a 
bond for the faithful performance of his 
duty. And so on. It is impossible to enum- 
erate in a short space of time all the dif- 
ferent kinds of business, but the wideawake 
agent, no matter what the size of the town 
he lives in, needs an up-to-date surety com- 
pany before he can consider himself fully 
equipped to give his clients all the protection 
they need. 


Similar remarks would apply to all the 
other branches of the miscellaneous lines 
of insurance, such as accident and health, 
steam boiler, plate glass, burglary, flywheel 
and sprinkler leakage. The day has gone 
by when a man in order to be successful in 
the insurance business can limit himself to 
a single branch of the business, with the 
possible exception of a life insurance solicitor. 
All others have got to be prepared to give 
their clients any class of insurance that 
might be demanded on a moment’s notice’ or 
else see his business wander off to one of 
his competitors, and then some time in the 
future, wonder why this particular competi- 
tor is gradually encroaching on certain lines 
which he had considered as his own. 

I wish to urge upon every one of you that 
has not already got a company writing the 
various miscellaneous lines in his office, the 
necessity of immediately getting in touch 
with such a corporation, in order that your 
individual office may be looked upon as at 
least one in your home town as being fully 
prepared to provide any line of insurance 
that might be required. 


T. B. Donaldson, insurance commissioner 
of Pennsylvania, spoke as follows on the 
general subject of “Co-operation between 
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agents and State Insurance Departments.” 


The only way to be a successful Commis- 
sioner is to have a capable Deputy who will 
be tactful enough to make you believe that 
his knowledge and ideas are yours. I haven’t 
a tactful deputy. My deputy is an arbitrary 
young man who joined the Department in 
1883, who absolutely refuses to be bothered 
by a succession of upstart Commissioners, 
and who offers his technical advice in this 
gentle, respectful, diplomatic, humble man- 
ner; “If you try to pull off anything like 
that, you’re crazier than ever.” The Deputy 
I refer to is a Daniel Boone of the wilder- 
ness of insurance in this country, who for 
thirty-six years blazed the trails and made 
the clearings while in the employ, and some- 
time as Commissioner, of the Pennsylvania 
Department. Legitimate and generous meas- 
ures for sensible control and conduct of all 
lines of insurance were directly or indirectly 
framed by him and later enacted into laws, 
all for the benefit of you and yours, and by 
letter or in person he cooperated with you 
these many years and at no time did you 
ever question, nor did you have cause to 
question his indubitable integrity. I refer 
to Samuel W. McCulloch, of the Pennsylvania 
Department. 


One or two of my ardent friends said to 
me, “Get a press agent while you are Com- 
missioner.” I said; “Why ?” said they; 
“Put yourself in print.” I said; “I don’t need 
to. The papers are banging me now.” And 
they were—and are. I mean to convey in 
all seriousness, agonizing as it is to con- 
fess, that the only real matters of interest 
to the casual reader are the things I do not 
elect to print. For instance; an arrest for 
embezzlement of premiums, the lifting of 
licenses, the closing of bankrupt companies, 
apprehension for rebating, excuses for a 10 
per cent surcharge. There is no business in 
the world, other than banking, which is so 
open to suspicion. The whole field of in- 
surance has been going through a cleansing 
process, especially during the past thirty 
years. The general public is born with the 
inherent belief that standard forms of poli- 
cies are traps for the unwary; nor can you 
convince most citizens, try as you may, that 
save for the cupidity of some individuals 
we'd abandon standard policies and adhere 
to standardized morals. There is no inhibi- 
tion in a standard policy, but that it eman- 
ates from a wrongful act of, usually, the 
exceptional sort. Are the standard form 
provisions solely for benefit of the company? 
Certainly not! The whole improvement of 
insurance—in which the agents have been 
dominant—has been to prevent discrimina- 
tion between the same classes of insurants. 
A cut rate hurts somebody. An arson loss 
militates against the honest policyholder; 
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fraudulent claims for death militate against 
the honest man holding his life policy; 
trumped up injuries mean trenching upon 
rights of those who trump up no casualties; 
and so on through the whole gamut. There 
is no business or trade or industry so much 


on the defensive, gentlemen. None! But 
few businesses are so restricted by geo- 
graphical limitations. One may travel 


throughout the United States and freely sell 
candy, tobacco, pianos, menageries and liver 
pills, but woe to tthe insurance gentleman 
who steps over the boundary line of your 
State or mine who hasn’t his agency cre- 
dentials. 

Many people ask me, “Well, what do you 
think of your job?’ And I invariably an- 
swer; “It is the most interesting POSITION 
in the world.” And it is. The trail was 
blazed before I came along; and my major 
work is repolishing fine gold, yet there is 
something astonishingly new and puzzling 
every day. I am in world-wide contact with 
complex records and with existing institu- 
tions and their history. But, above all is 
the nerve-tingling, educational contact with 
men of flesh and blood. I’m not so much 
concerned with names or past deeds but with 
the men of today and what they are. To 
diagnose a company do not bank entirely 
upon its financial statement. Ascertain what 
sort of men are running it. 


Possibly you feel like asking what I think 
about insurance agents, as a class? Well, 
T’ll say this; “Gentlemen, it is up to you.” 
That may not be according to Lindley Mur- 
ray, but I’m sure it is intelligible. Usually 
the resiliency of the English language is 
for purpose of allowing words to conceal 
thoughts. It is really up to you! 

I want to intrude here an axiom old as 
the hills, the basis of much litigation, but 
neither limited by law suits nor to counter- 
signing a policy. “The act of the agent 
is the act of the company!” It is the dread- 
nought of slogans in the insurance field. 
T’ll tell you why. 

Early in 1919 my Department issued, as 
in 1918, licenses to companies’ agents. About 
how many do you think were issued? Guess! 
Would it astonish you to know that 80,000 
licenses were issued, to approximately 36,- 
000 individuals? Further, we issued 4,000 
licenses to brokers. Gentlemen, can you not 
see that we equipped, with enlistment papers, 
a vast army of at least 38,000 who are, night 
and day, making their living from insurance, 
in the main? Truly it is an army; a vast, 
hustling army, offering as many national- 
ities as the draft laws disclosed. How many 
policyholders ever saw a home office or 
home office officials? I’ve said that the acts 
of the agents are the acts of the company; 
and right there your army comes into action 
and it is always the zero hour for going 
over the top. The only knowledge that 99 
per cent of the policyholders have of a home 
office is what they see of its agents. 
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Any business is narrow and cramped if 


you are narrow. Fundamentally, insurance 
is a broad ‘game and your salvation is to 
maintain it so; for in its amplitudes you can 
span wider fields and associations. Breadth 
is the salvation of business and the nation. 
Perfunctory scanning of a risk, the counter- 
signing of a policy, the billing of a premium 
—theseé are but incidents. Insurance is vast- 
ly more encompassing than that. It is an 
integral part of vast activities which are 
legitimate. It sparkles with initiative and 
with full opportunity for the use of common 
sense and imagination. It is a livelihood 
for a good citizen; and that is what you and 
I hope to be, and aim to be. 

The word “Gentlemen” is, next to “mother”, 


the finest sounding work in the English 
language. I do not know all that it in- 
cludes, but I do know that it is .a con- 


venient Gibralter when we want to castigate 


T. B. DONALDSON, Harrisburg, Pa. 
Insurance Commissioner of Pennsylvania 


some other fellow to conceal our own bad 
manners. What I think it conveys is this: 
That when you will have reached your three 
score years and ten and you halt and look 
backward along the Great Highway of Re- 
trospect, you'll link your left arm in the 
right arm of your Conscience and you'll 
be able to say; “Conscience, I’m much obliged 
to you for all these years of standing by me. 
I slipped a few times, but you were ever 
to the rescue. I’ve provided for all my 
family, I never robbed anybody. I have three 
or four real friends and a lot of first rate 
acquaintances and you tell me that I’ve been 





Thursday 


of some real use in civic and national mai- 


ters. It is a great thing that today, at 7), 
I’m prouder than in days of my youth of 
my Country and my flag.” 





Developing Side Lines 


J. A. Giberson of Alton, Ill, spoke on 
the “Developement of Side Lines.” He 
furnished figures to show how he had tak- 
en on twenty different lines of insurance in 
the pass ten years and how the percent- 
ages of each line to the total amount was 
reduced as the number of lines increased. 
By so writing a large number of lines 
the loss or discontinuance of any one line 
would not seriously impair the total pre- 
mium income. For instance, in 1908 fire was 
83 per cent of the total; in 1918 it was 38 
per cent and in 1919 only 36 per cent. Li- 
ability dropped from 54% per cent in 1914 
to 10 per cent in 1918. 

Mr. Giberson also described how he made 


special campaigns for certain lines accord- 


ing to the season, condition of affairs, or 
some special occurence. After a heavy 
windstorm for instance, he would go after 
tornado insurance. After a_ robbery he 
would circularize on burglary insurance and 
followed up other events in an analagous 
way. 

Chauncey S. S. Miller was called upon to 
give a report on the replies made by the 
companies to a letter sent out by the as- 
sociation asking them their position upon 
the question of expirations. Out of thirty 
replies sixteen admitted that the expira- 
tions of an agent belonged to him while 
fourteen companies either evaded a direct 
reply to the question or took the stand 
that expirations were the property of the 
company. 

President Allen summed up the points 
brought up as objections to the agent own- 
ing his expirations as follows; 

(1) The company goes to considerable 
expense in producing the business conse- 
quently it should belong to the company; 
(2) Agents not handling their affairs pro- 
perly and going into debt force the com- 
panies to protect themselves from loss; 
(3) No group of companies has publicly 
taken any set position on the question con- 
sequently the individual company does not 
wish to do so. 

Mr. Lonery of Georgia suggested that the 
question of expirations be brought before 
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the courts for decision. A motion made by 
Fred. J. Cox was carried providing that it 
should be the principle of the Association 
that no agent shall solicit or receive from 
any casualty or surety or fire insurance 
company directly or indirectly the expira- 
tions of any other agent. 

Mr. Allen urged the agents to study their 
casualty business and learn it as through- 
ly as they have learned the fire business, 
thereby strengthening their strategic posi- 
tion. 

The following were appointed Regional 
Vice-Presidents: 

New England—U. S.. Shaw, Bro:kton; 
Middle Atlantic—John L. Tiernon, Buffalo; 


Southeastern—Lawrence M. ~Pitckney 
Charleston; Southwestern—Craig Belk, 
Houston; Mid West—Eugene J. Walsh, 


Davenport; Mississipp' Valley—Jas. 3B. 
Wallace, Kansas City; Rocky Mountains— 
D. J. Main, Derver; Pac'fic Coast—John C. 
Coart, Seattle; Chairman Legislative Com- 
mittee—FE. M. Allen, Tieiena. 

Chairman Casualty and Surety Committee, 
Marshall J. Ellis, Columbus, Ga. Chairman 
Grievance Committe, A. G. Chodpman, 
Louisville, Chairman Organization Com- 
mittee; C. C. Cony, Springfield, O. 

The Membership Trophy Cup was award- 
ed and presented to John Townsend, rep- 
resenting the Minnesota Association. In 1918 
the membersihp of that association was 50 
while to-day it is 289 this bing a gain of 
412 per cent. 

Before adjournment President Allen an- 
nounced that there were at that moment ac- 
cording to actul count 1,122 agents pres- 
ent in the convention hall, this constitut- 
ing the association’s high record for at- 
tendance. 

Friday’s session was opened with a dis- 
cussion on “What a Local Board Can Do”. 
Mr. Clancey of Des Moines, Ia., described 
the fire protection work of the board in this 
City. Craig Belk of Houston, Tex., said 
that the board in his city received reports 
from the marshal regarding inspections of 
the various structures throughout the City 
and that this information was immediately 
supplied to the agents. Agents were also 
required to report to the Board the can- 
tellations of any policies, and this infor- 
mation was given to all the other agents 
so that if a policy was cancelled, due to 
lon-payment of premium, the person desir- 
ing insurance could not obtain another pol- 
ty until he had paid his premium upon the 
one cancelled. 

The report of Frederick V. Bruns, chair- 
man of the Fire Prevention Committee out- 
lined plans for constructive work for the 
coming year. He advocates changing fire 
Prevention committees to fire and accident 
Prevention committees and he urged the 
‘atlous State associations to form definite 
Mogrammes for the coming year. He also 
‘dvocated newspaper advertising by all the 
agents in a City on the subject of fire pre- 
‘ention and he also pointed out that it 


policy void and un-collectible unless 
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was very important for the agents to not- 
ify the fire chief in their City of ny defect 
in a risk which comes to their attention. 

J. L. Case, the new chairman of the Ex- 
ecutive Committee, collected from the 
members, amounts not exceeding a dollar 
which were to be used to purchase a fitting 
remembrance to be presented to Presi- 
dent Allen in appreciation of his work with 
the Association during the past year. 

F. M. Lloyd, of Chicago, gave a very 
interesting address upon the value of ap- 
praisals in connection with the insurance 














D. JI. MANN, Denver, Colo. 
Vice-President for Rocky Mountain States 


business showing that the owner of a plant 
or building will receive a better adjust- 
ment in case of loss if the appraising had 
been done at the time of the issuing of the 
policy. He said he had never known of a 
man making a fraudulent claim after he 
had an appraisal. He also said that this 
was the time when the best opportunity 
offered itself for buying appraisals as the 
expense of having an appraisal of this sort 
was deductible in making up tax reports 
to the Government. 

Mr. Robinson of Louisville, Ky., asked 
the Association to consider the advisabil- 
ity of inserting a clause in the contract of 
the fire insurance policy similar to that 
now in life insurance policies making the 
the 
premium is paid at time of delivery. 

Resolutions were adopted on the following 
subjects; 

Mutuals (menace of) Ownership of Ex- 
pirations., President’s Wilson’s health, social- 
ism (menace of) Encroachments by Brokers 
and “Resolved, That the insurance agents of 
the United States represented in this con- 
vention of the Nation., Association of Insur- 
ance Agents have followed with unflagging 


attention and deep concern the daily reports 


issued from the bedside of the President of 
—223— 
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the United States, and have been gratified by 
the steady improvement in his condition which 
each successive report has revealed, encour- 
aging as to hope for his full restoration to 
health and the resumption of the duties of 
his great offices at an early date. We beg to 
convey to him as the Chief Magistrate of the 
Nation assurances of our respect, loyalty and 
esteem. 





Convention Side Lights. 


Among the guests of the convention was 
Hugh London, manager of the Liverpool & 
London & Globe of New York. 

at ee. 


The courageous delegate who stood up 
offering to defend mutual companies did 
not encounter a very friendly reception. 

* * x 
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The promptness in convening and 
journing of the business sessions of 
convention was a demonstration of 
efficiency of President Allen and his 
ministration. 

a ae 

T. H. McGregor, of Austin, Texas, was 
roundly applauded and cheered in his de- 
nunciations of the socialistic poison now 
permeating the counsels of labor through- 
out the United States. 

ae oe 

Features of the entertainment side of the 
convention were smokers on Tuesday and 
Wednesday nights, performances on three 
separate stages on Thursday night, band 
concerts and tours around Louisville and 
vicinity. oes 

Inspiring and spirited brass music was 
furnished by the Louisville Industrial 
Schoo! Band for several minutes before 
each session. 

ie 

The membership of the National Associa- 
tion of Insurance Agents has been increased 
36% during the past year. 


President Allen's * dimmpecintinans that 
J. L. Case, presented the casket containing 
the $225 to him through the medium of 
Mrs. Allen was thoroughly appreciated by 
all the married men present. 

* * * 

Mrs. E. M. Allen, wife of the president, 
was brought to the platform by C. H. 
Woodworth and was nominated for next 
president of the United States amid loud 
applause. 





Peninsular Fire Makes Progress 

The Peninsular Fire Insurance Co. of Sagi- 
naw, Mich., now in process of organization, 
reports that it has already sold $1,300,000 of 
its capital and surplus and has a nice list of 
agents lined up ready to start business for 
the company at the first of next year. The 
company will put a man in the field during 
the next month or so. The authorized 
captal is $1,000,000. Colon C. Lillie is presi- 
dent; Comfort A. Tyler is vice-president, 
and J. Lloyd Irish is secretary-treasurer and 
underwriting manager. 


Fire Insurance 
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H. B. HAWLEY, President 





THE REINSURANCE LIFE CO. OF AMERICA 


DES MOINES, 


Solicits the patronage of Life Insurance Companies. 
New and original Contracts. 
Optional with Profit-Sharing provisions. 


Inquiries cheerfully and promptly answered. 


REINSURANCE ONLY 


IOWA 


Both Automatic and 


F. D. HARSH, Secretary 








INTERNATIONAL REINSURANCE. 
[To the Editor of the Spectator.] 


Under the heading of “Are our present In- 
surance Laws a Support for German Inter- 
est and Propaganda,” an article was publish- 
ed in No. 39 of the “Insurance Advocate,” 
which has not only aroused my interest, but 
also the desire to answer same, as the writer 
has mentioned facts which are of great im- 
portance and should be taken seriously under 
consideration. I congratulate him for the 
force behind his argument on Federal Gov- 
ernment Control and “International Reinsur- 
ance, 

Every point mentioned in his article is 
correct, there should be no delay, something 
should be done immediately, my observations 
and experience in the last year convinces me, 
that the only remedy for the present reinsur- 
ance shortage in America and allied coun- 
tries would be in the offering of greater fac- 
ilities to foreign companies for entering the 
United States. 

But there is a point where I differ with the 
writer of the above mentioned article. The 
abrogation of our present deposit would not 
be advisable, because with a very small or 
no deposit at all, a foreign company’s business 
would be restricted to a minimum, in fact it 
would be almost worthless. We need foreign 
reinsurance, and foreign countries needs us, 
that is understood, but we also need great 
reinsurance facilities, and in this respect for- 
eign companies with no capital and surplus 
and their business limited to a very small 
amount, would never serve the purpose. 

Therefore, the best solution tor is the allied 
Governments immeliately to come ft) an 
agreement with the Untec States Govern- 
ment, to accept and allow a‘l “home cffice 
sssets covering liability i: the Mnited 
States,” and vice versa, American assets 
in foreign countries. 

The international reinsurance exchange has 
also become a necessity. The more inter- 
nation reinsurance will be, the greater will 
be the guaranty to policyholders and direct 
writing insurance companies. 

The San Francisco conflagration in 1906 
resulted in a loss of $350,000,000, of which 
amount a very important part was paid by 
foreign reinsurance companies. Suppose these 
San Francisco risks had been covered in Cali- 
fornia only, (practically impossible) what 


would havebeen the result of this conflagra- 
tion? 


Disaster and conflagration can not hap- 





pen all over the world at one time, but usually 
in one nation’s territory only, therefore the 
great benefit and the necessity of international 
reinsurance. 

Reinsurance companies of all nations would 
pay their share of the loss, which if carried 
by the damaged nations companies alone, 
would undoubtedy] lead to a crisis and possibly 
bankruptcy. Therefore, I strongly advocate 
reinsurance operating under Federal license, 
home office assets qualifications and an inter- 
national reinsurance exchange, in order to 
bring about the greatest possible international= 
ization of reinsurance. 

J. R. BRENNWALD, 
Vice-Pres., Wemple & Co, Ine. 
New York, Oct. 6, 1919. 





Brooklyn Brokers Meet 
The regular monthly meeting of the Brook- 
lyn Insurance Brokers Association was held 
on Thursday, October 9. 

The nominating committee reported the 
names of candidates for officers and execu- 
tive committee of the Association for the 
ensuing year—such candidates to be ballot- 
ted upon at the annual meeting of the 
Association in November. 





W. H. Stevens to Address Insurance So- 
ciety 

W. H. Stevens, president of the Agri- 
cultural of Watertown, will speak on “Why 
Read?” at the annual dinner of the Insur- 
ance Society of New York, to be held at 
the Hotel Astor on Tuesday evening, Oct- 
ober 28. 





Eastern Union Monthly Meeting 
At the monthly meeting of the Eastern 
Union, held in New York last Thursday 
evening, President William B. Clark of the 
Aetna Insurance Company spoke informally. 
A number of new members were elected in- 
to the union. 





Death of James Noyes Wallace. 
James Noyes Wallace. chairman of the 
financial committee of the Continental of 
New York and for ten years a director of 
the company, died suddenly at his home in 
Palisades, N.Y. on October 11. 


—224— 


Thursday 








LIFE INSURANCE 


LIFE PRESIDENTS. 








Association to Convene December 3-4 
in New York. 


Programme arrangements for the thir- 
tenth annual convention of the Association 
of Life Insurance Presidents, to be held at 
the Hotel Astor, New York, December 3-4, 
are now being made. Secretary George T, 
Wright announces that the theme of the 
meeting will be “The Part of Life Insurance 
in the Problems of Reconstruction.” 


From the nature of the problems which 
will come before it, the convention will 
probably be one of the most important in the 
history of the association. Dr. Nicholas 
Murrary Butler, President of Columbia Uni- 
versity, will address the opening meeting on 
“Mental vs. Material Reconstruction.” 

Coincident with the presidents’ conven- 
tion, meetings of the Association of Life In- 
surance Counsel, on December 2-3, and of 
the National Convention of Insurance Com- 
missioners, on Decmber 2-4, will also be held 
in New York. Invitations have been exten- 
ded to the latter associations to attend the 
Life Presidents’ meetings. 





Women Underwriters Meet 


At the second of the fall meetings of the 
New England Women’s Life Underwriters 
Association, held last week in the Boston 
City Club, a movement was launched to 
double the membership in this the only wo- 
men’s association of life underwriters in 
the country, before the next annual con- 
vention of the National Association. The 
present membership is 50. 

Miss Lucy Morrow, president of the as- 
sociation presided at the luncheon and in- 
troduced as the speaker George W. Wood- 
bridge, of the Equitable Life. Mr. Wood- 
bridge spoke of “The new standards of life 
indemnity as exemplified at the annual con- 
vention in Pittsburgh.” He urged the ac- 
ceptance by the women’s association the 
slogan, “Salesmanship and service,” which 
was given out by the national president as 
the watch word for 1920. The association 
adopted the platform of the National As- 
sociation. 





Promotions in the American National 


Charles S. Hutchings, the Actuary of the 
American National of Texas, has been al- 
so appointed Agency Manager of the Ord- 
inary Department, to‘take the place of J. 
Frank Montgomery, resigned. 

Newton E. Gorton, who has been acting 
Assistant Actuary of the West Coast San 
Francisco Life, has accepted the position 
of Assistant Actuary with this company. 





The American Institute of Actuaries will hold 
its fall meeting at the Hotel LaSalle November # 
and 1 
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WAR RISK INSURANCE 


Treasury Department Issues Statistics 
of Holders and Amounts 


HOW TO REINSTATE POLICIES 


Only About 25 Per Cent of War Veterans 
Are Retaining their Protection 

The farms of the country according to 
a statement issued by the Treasury Depart- 
ment, contributed about one-fourth of the 
man power of the forces of the United States 
engaged in the War, it being estimated that 
1,200,000 men who served in the Army the 
Navy and the Marine Corps were born and 
reared on American farms. A total of 4,- 
539,045 men took out War Risk Insurance, 
their aggregate policies totalling nearly $40,- 
000,000,000, and each policy averaging $8,- 
700. Of this total insurance, service men 
from the farming districts carried approx- 
imately $10,420,000,000, and by far the 
greater percentage of this insurance was 
made payable to wives, mother, father and 
other relatives who reside on farms. 

The average age of the men who fell in 
action, died of wounds or from other 
causes during the war, was 23 years, and be- 
cause of their youth, by far the greater 
percentage were unmarried men. This 
explains why 47 per cent of the policies 
taken out named mothers as beneficiaries, 
16 per cent named fathers and only 7 per 
cent named wives. ; 

In the original War Risk Act provision 
was made for policies written on service 
men during the war to be continued as 
permanent Goverment Insurance, To avail 
themselves of the opportunity to convert 
their War Risk Insurance into permanent 
United States Government Insurance it is 
necssary that the men discharged from 
service continue to pay their monthly pre- 
miums, and at some time during the five 
years following the forma! declaration of 
peace that they convert into a permanent 
policy. 

From the record it appears that only 
about twenty-five per cent of the men who 
had insurance during the War are gontin- 
wing to keep up their insurance. 

To guard against any man losing his right 
to Government Insurance because of this 
condition the Secretary of the Treasury re- 
cently issued a ruling allowing every man 
eighteen months in which he has the op- 
portunity to reinstate his insurance after he 
has a'lowed it to lapse because of non-pay- 
ment of premiums, This reinstatement 
Privilege should be clearly understood. So 
long as man is not paying his premiums 
he is not insured. His reinstatement privil- 
ge merely gives him the right to again have 
Government Insurance without undergoing 
Physical examination, and upon the pay- 
ment of two month’s premiums. 

A nation-wide campaign has been inaug- 
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urated for direct personal contact with 
former service men through which they may 
be informed of their rights to permanent 
Government Insurance, and in this Cam- 
paign more than 50,000 life insurance agents 
have been enlisted. 

There are six permanent forms of gov- 
ernment insurance, as follows: 


1. 20-Year Endowment. 
2. 30-Year Endowment. 
3. 20-Payment Life. 

4. 30-Payment Life. 

5. Endowment at Age 62. 
6. Ordinary Life. 


Applications are being received by the 
3ureau of War Risk Insurance for chang- 
ing the present term insurance, which was 
issued at the time of enterig the service, 
into the permanent forms. Ten features 
which prominently stand out in the gov- 
ernment policy are as follows: 

1. The total permanent disability clause is 
granted without cost to the insured 
and it is free from all restrictions. 

2. Government insurance does not charge 
its policy holders any overhead expense. 

3. It contains an extremely liberal defini- 
tion of disability. 

It gives very substantial payments. 

It contains no age restrictions. 

It is unrestricted as to travel, residence 
or occupation. 

Premiums paid in advance are refunded 
down to the month, in case of death. 

8. The policy is non-taxable. 

9. Unusually liberal cash, loan, paid-up 
insurance and extended term insurance 
values are included. 

10. It participates in dividends. 

If the policyholder is unable to keep the 
full amount of the War Risk Insurance 
he carried while in the service, he may re- 
instate part of it from $1,000 up to $10,000 
in multiples of $500. Reduction may be made 
in multiples of $500 to any amount, but 
not less than $1,000, Premiums are due on 
the first of the month, although payments 
may be made during the calendar month. 


A so 





An Opportunity To Render Valuable 
Service 

There remains no doubt in the minds of 
most of us that between business’ and “Ser- 
vice” there is a strong affinity. 

The great war has brought many chang- 
es to all lines of business, the most force 
ful of these being troublesome and burd- 
ensome taxes. 

The opportunity just opening up before 
the insurance world is that of giving tax 
service and acting in an advisory capacity 
to approximately twenty five per cent. of 
the population of the United States. 

Most of us have, if we have thought of 
the subject, given this fertile field to those 
called “exports”, but probably none have 
ever thought of the possibility of becom- 
ing expert in a few minutes on a branch of 
tax service that affects twenty-five million 
Liberty Bond holders. 

Here we strike the most popular chord 
of present times. This service requires no 
deep studying or loss of time, in fact, we 
may have one of 81,000 problems in L/ib- 
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erty Bond tax exemption at our tips. This 
is a fact brought about by the invention of 
the Liberty Calculator, a device weighing 
but a few ounces and of a size convenient 
to carry around. Some accountants have 
said that not one man in fifty thousand 
knows whether the bonds he holds.are tax- 
able or exempt. This is easy to under- 
stand when we consider the number of is- 
sues and the complicated laws. 

The process to pursue in giving service 
to the holder of various issues should be 
along the following lines: 

An investor holds certain amounts of all 
the different issues.The income from these 
bonds is exempt to certain degrees. It is 
therefore necessary that the bonds held be 
apportioned properly. The exemption from 
tax is from two years after the peace pro- 
clamation until four years, while some 
bonds may be exempt for life. The agent 
need ask but two questions; “How many 
4th and 4%s were subscribed for”, jand 
“How many Victory notes were subscribed 
for’. He places these two amounts in a 
slot and the other amounts appear auto- 
matically. Any one able to read can do the 
rest. These figures show how many bonds 
of each issue may be held by this individ- 
ual. It also shows how long his holdings 
may be exempt from tax. 

A form for distribution accompany each 
outfit obviates the necessity of copying a 
complete record from the Calculator. All 
that is required is to copy the total in each 
of eight columns and your prospect has a 
complete record. 

If he holds more bonds than is shown as 
his legal exempt allowance, he must pay 
taxes on the income derived therefrom. 

Indicate in the following manner how 
you can save him money: 

On $1,000 Liberty 4th, 4%4 per cent Bonds 
the income is $42.50 per year. If this bond 
is owned in addition to the maximum 
amount of 4th, 444s which are exempt, a 
tax must be paid to the government. If in 
the 10 per cent surtax class, the loss on 
this bond is $4.25, so it can be readily seen 
that more than one bond held in error 
will multiply this amount, as will also an 
increasing rate of surtax. If an investor is 
in the 50 per cent class he loses half of his 
income. It happens very often that this 
amount of bonds may be held exempt if 
the owner changes to the proper bond. 
When the agent shows many of each may 
be held an error is immediately notice- 
able. 

The Calculator has every possible individ- 
ual maximum and works the law automatic- 
ally. It takes into consideration and makes 
changes accordingly if any individual sub- 
scribed to the last two loans, one or the other 
or neither, 

If you have rendered service and saved 
money for your prospect, how does he re- 
gard you? Certainly in the role of financial 
adviser and friend. If so, who sells him his 
next policy? 
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VALUE OF FULL TIME AGENTS. 


Winslow Russell Makes Analysis of Re- 
sults for Full and Part Time Men 


In several years past the agency manage- 
ment of the Phoenix Mutual Life Insurance 
Company of Hartford has been endeavoring 
to curtail its number of agency, appoint- 
ments, preferring to take on only those who 
showed a desire and willingness to devote 
all of their time to life insurance. Winslow 
Russell vice-president and agency manager 
of the company, has long felt that the best 
interest of the business and the individual 
company were served when fewer agents 
producing a larger average volume of busi- 
ness were under contract than when a large 
number of agency contracts were in force 
with many solicitors not producing any- 
thing or a very small amount of new busi- 
ness, Briefly stated his idea is to select a 
few good men, train them well and con- 
centrate on them. It is not so much a 
matter of how many agents are engaged, as 
how much each one is _ producing, the 
persisted. 

Five years ago the Phoenix Mutual Life 
had agency contracts with three times as 
many individuals as it has now, yet the paid 
for business in six months of 1919 exceeds 
that of the entire year of 1914. 

Mr. Russel has just completed an analy- 
sis of the new business paid for during the 
first half of 1919 and has elicited the follow- 
ing interesting facts: 

Total paid for business—$24,492,999, an 
increase of $13,828,620 over the correspond- 
ing period of 1918. On the basis of field 
records, allowing credit to agents on changed 
policies and on fractional premium cases, 
the paid for business in the first six months 
of 1919 was $22,013,397, an increase of 
$9,113,572 over the corresponding period of 
1918. 

On the field record basis, the source of 
production was anilized showing the follow- 
ing results: 

Full time agents produced $18,354,802 or 
83.4% of the total volume; part time agents, 
$2,233,747 or 10.1% of the total; surplus 
line agents, $1,424,848, or 6.5%. 

The number of full time agents was 247 
and the average production of each was 
$66,786 or at the rate of over $132,000 a 
year. Of 123 part time agents, 98 only 
were producers of $1,839,947, or an average 
of $18,775 per producing agent, and of 14,- 
959 per part time solicitors. It is pointed 
out, however, that most of the part time 
agents operated in rural communities. 

Of the total premium amounting to 
$797,625 for the six months, 81.4% were ob- 
tained by whole time agents, 10.2% by part 
time men and 8.4% by surplus line agents. 

In his concluding comments on _ the 
analysis, which had been sent to the agency 
management field supervisers, Mr. Russell 
says: 

“It is our aim to be able in a few years 
to show prospective agents an average 


production in insurance by Phoenix Mutual 
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representatives that is not approached by 
any other company. We believe that state- 
ment is true today and that it reflects 
credit in the agency aims of the company. 
but we cannot help believe that those 
averages will be far exceeded in the future 
as result of the heavy production of a care- 
fully selected and well trained agency 
organization.” 

The whole analysis, while of course deal- 
ing with the result attained by a single 
company’s agency organization, are signifi- 
cant of developments in recent years among 
life insurance companies. There has been 
a decided tendency everywhere to reduce 
the annual turn over among insurance 
agents, resulting in the appointment of 
more and more full time solicitors who on 
the average are producing more business 
and gaining steadily in their own incomes. 
The analysis made by Mr. Russell is 
merely illustrative of the opportunities that 
life insurance offers as a vocation to men of 
the right calibre who are willing to devote 
their entire time to it. 


Guardian Life Health Service. 

The Guardian Life’s Policyholder’s Health 
Service Department has issued its third 
bulletin, covering the period from January 
1 to July 1. 

During that time 464 persons averaging 
41 years of age, were examined. Of these 
not an individual was found who had no 
physical defect or impairment, or who re- 
quired no modification of living habits. 
There were seven cases of slight impair- 
ment, 121 cases where medical, dental or sur- 
gical, treatment of a minor nature was need- 
ed, 175 cases in which medical supervision 
was advised in addition to hygienic guid- 
ance, 140 cases where impairment was pro- 
nounced and twenty-one cases, where ser- 
ious physical defects demanded immediate 
attention. Of the 464 cases 336 were re- 
ferred to physicians and of these 196 were 
unaware of impairment, 

The standing of a policy in the Guardian 
Life is in no way affected by the Health 
Service, the purpose of which is primarily 
to lengthen the lives of policyholders. 


Boston Life Underwriters to Meet 

The nominating committee for the Boston 
Life Underwriters Association comprises 
Alexander S. Brown; Elmer E Silver, Paul 
S Burns; Albert H Curtis, Elbert H. Brock; 
and Clarence C. Miller. They will present 
a list of officers and committees to be voted 
upon at the annual meeting, October 28. 
Fourteen new members have been proposed 
since the Pittsburgh Convention. 


Morris Plan’s Life Business 
The Morris Plan Insurance Society of 
New York has been admitted to Massach- 
usetts to do a life insurance business. It 
has established agencies in Holyoke, 
Springfield, Pittsfield, Brockton and Swamp- 
scott. 


= 


Thursday 


PRUDENTIAL ANNIVERSARY 


End of 44th Year Observed at Home Office 
Last Week 


On October 14th the home offices of the 
Prudential in Newark observed the 44th 
anniversary of the company’s founding. The 
large assembly room in the Prudential 
Building would accomodate only one fith 
of the 5,000 employes. Those who did gain 
entrance were stirred by the fiery, pat- 
riotic speech which W. I. Hamilton, sec- 
retary, delivered, in which he asked all 
Prudential employes to stand firm for the 
principles of Americanism during the present 
industrial crisis. 

Special songs were sung in commemora- 
tion of the event and stereoptican slides 
which indicated the vast growth of the 
company were shown, one of them show- 
ing John F. Dryden in the act of writing 
the first industrial policy, on October 13, 
1875, in the basement of a building on 
Broad street in Newark. 

The Prudential was never in a better 
position to render safe and positive ser- 
vice to its 15,000,000 or more policyholders. 





Foreign Visitors. 


Since the armistice wss signed, managers 
and other representatives of insurance 
companies from numerous foreign coun- 
tries have visited the offices of The 
Spectator, among them having been gentle- 
men from Holland, Denmark, Italy, Japan, 
Java, India, etc. This fact indicates a 
world-wide interest in insurance. One of 
the latest visitors is H. C. Triwedi, of Bom- 
bay, India, who desires to secure the re- 
presentation there of an American life 
insurance company, though not necessarily ’ 
one writing both ordinary and _ industrial 
insurance, as Mr. Triwedi believes there is 
a large field for the cultivation of industrial 
insurance in India. 





Southern States Life. 


The record of the development of the 
Southern States Life during the past year 
is remarkable. The total outstanding paid 
for business now stands at $30,186,000, show- 
ing an increase of over $7,000,000 during 
last year. For the month just ended, Sept- 
ember, applications amounted to $1,027,000 
more than double that of the same period 
last year. During August the company did 
not experience one death claim and only 
three in September, which totaled only $2750. 
The mortality experienced for the first 
nine months was 37.39 per cent of the ex 
pected, making it an unusually favorable 
record when considering excessive ciaims 
which went over 200 per cent in January 
due to the influenza epidemic. 





Mutual Benefit’s Business Increases. 

Prosperity appeay's to have taken up Per 
manent abode with the life companies. 
Slumps, in general, are out of order. Near- 
ly all companies show a decided increas¢ 
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in the amount of business written this year 
over last. Prominent among those which 


are recording phenomenal gains is the 
Metual Benefit Life of Newark, which for 
September received applications amounting 
to $19,473,000, compared with $9,007,000 in 
the same month of 1918. The average in- 
cease for the year exceeds sixty-five per 
cent. 

On October 3-4, all of the Mutual Ben- 
efit general agents, numbering sixty-two, 
held a successful meeting at Atlantic City. 





Equitable General Agent Celebrates. 
Charles E. Townsend, general agent of 
the Equitable in Boston, has just rounded 
out twenty-five years of continuous service 
with the company of which 21 were as 
general agent. He celebrated the occasion 
by giving a dinner at tht Copley-Plaza to 
more than 150 of his friends, those from 
the home office including vice president 
Geo. T. Wilson and William J. Graham 
and Supt. of Agencies Walter E. Johnson. 

Prominent insurance guests included Vice- 
President D. F. Apple, of the New England 
Mutal; Vice-President Walton L. Crocker 
of the John Hancock; Edward A. Woods 
of Pittsburgh and Charles Jerome Edwards 
of New York. The general agents of the 
Equitable in Massachusetts went in a body, 
while the members of Mr. Townsend’s 
own agency staff also attended. 





Alleged Murder for Insurance 


An extraordinary story has just been told 
at Tooele, Utah concerning a foreigner, 
who went under an assumed name, and 
became acquainted with a youthful widow. 
After a short time, it is stated, he procured 
$4,000 of insurance on her life and tried to 
insure the lives of her children, but failed. 

A few days ago the body of the young 
woman was found. The victim had been 
strangled. The man who is alleged to have 
insured her life and then confessed that 
he killed her to get the insurance money. 





THE SPECTATOR 


THE SPECTATOR is a neat, attractive 
and up-to-date journal in every sense of 
the word, and each time that I read its 
pages or leave the office after a pleasent 
visit, I feel I have not only added much to 
my fund of knowledge, but am improved 


‘in a social sense.—James H. Washburn, 


Consulting Actuary. 





Modern Woodmen Suffers Loss. 
About 14,000 members of the Modern Wood- 
men of America dropped out as a result of 
the increased in rates which recently went 
into effect. The anticipated reduction in mem- 
bership was from 50;000 to 200,000. 


Promotion in the Travelers. 

Among the many recent staff advancements 
made by the Travelers is the appointment 
of Special Agent Edwin V. Ross to the as- 
sistant managership of the Newark office. 
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W. H. McGee Addresses Marine Club 


William. H. McGee, who recently gave 
important testimony relative to marine in- 
surance before the House Committee on 
Merchant Marine and Fisheries, spoke at 
the monthly meeting of the Marine In- 
surance Club of New York last week. He 
declared the future of American partici- 
pation in the marine insurance business 
was hanging in the balance, and in order 
to ward off a complete collapse of the trade 
as far as American private enterprise was 
concerned, three great problems must be 
solved at once, namely,—adequate rates, 
elimination of trade losses, and _ proper 
terms of average. In closing, Mr. McGee 
remarked: 

“Should a battle for survival of the fit- 
test take place between marine insurance 
companies in America, I believe we shall 
be faced with a Government-run Insur- 
ance Bureau, because the Government 
seems determined to foster an American 
merchant marine, and if marine insurance 
companies fail to meet their opportunities 
then we may look for action by the Govern- 
ment. 


Norwegian Marine and Transport Com- 
pany Opens Offices in New York 
The latest addition to the list of marine 
underwriting concerns in New York is 
the Norwegian Marine and Transport in- 
surance Company, Ltd. This company, 
which obtained a Federal license in the 
United States a few months ago, has been 
granted permission by the New York State 
Insurance Department to do business here, 
and has opened offices at 52 Beaver street. 
The building is being refitted and will soon 
be occupied entirely by the company. P. 
A. Kjeve, the manager, announces that the 
initial capital deposit of the company in 

the United States is $500,000. 

This concern was established last May 
and incorporated at Sandefjord, Norway, 
on June 24, its capital stock being 2,000,000 
kroners, fully paid in. Mr. Kjeve says that 
behind his company are a number of the 
strongest insurance companies in Norway, 
and is therfore more substantial, from 
a financial standpoint, than its capital stock 
indicates. In connection wih the installa- 
tion of the United States Branch, Talbot, 
Bird & Company, 63 Beaver street, will 
act as agents for the district East of the 
Mississippi river. 





Francis S. Jarmuz, well-known through his 
association with prominent marine under- 
writers, has been appointed manager of the 
marine department of Eliman, Wildman & 
Company, Inc., New York. 


Utica Mutual Has Good Year. 

The Utica Mutual has be_n commended by 
the New York State Department for the 
successful management of the company dur- 
ing the twelve months ending June 30, 1919. 
The report of the department shows a net 
premium total of $985,031. The total ad- 
mitted asserts of the company were $1,578,- 
997, with a special contingent surplus of 
$160,354 and a divisible surplus of $332,982. 
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Auto and Marine Insurance 


/ASUALTY, SURETY & 
MISCELLANEOUS 


National Compensation Council Announces 
Committees 





The National Council on, Workmens 
Compensation, of which Col. S. H. Wolfe 
is temporary general manager, has ap- 
pointed its general rating and actuarial 
committees, Composing the former are the 
American Mutual Liability, the Employer’s 
Liability Assurance, the Maryland Casualty, 
the Ocean Accident & Guarantee, the 
Texas Employers’ and the Utica Mutual. 

The actuarial committee is composed of 
the Employers’ Mutual Liability, of Wausau, 
the Globe Indemnity, the State Fund of 
New York, and the Travelers. 

The New York State and the Massachu- 
setts State Insurance Departments are 
named as chairmen of the rating and act- 
uarial committee, respectively. 


Compensation Rates in Utah Cut 

The stock companies writing compensa- 
tion risks in Utah have decided to seduce 
the rates recently filed with the Insurance 
Commissioner by thirteen per cent. The 
companies propose to use the rrultiplier of 
2.72, and to add one cent per $100 cf pay- 
roll, instead of the multiplier, 3.15, with =he 
additional penny. It is estimated that the 
new rate will save the employers who in- 
sure in the stock companies about $95,000 
a year. 





Business Men’s Accident of Kansas City 
Reaches Goal. 

At the beginning of the year the business 
Men’s Actident of America held a directors’ 
meeting in the home offices and decided “not 
to allow the year to close” without having 
written 6,000 or more applications in one 
month. The association went over the top in 
September, winning 6,352 applications. Since 
January 1, claims to the amount of $445,- 
028 have been paid to members. 





Report on United Surety of Baltimore. 

After six years’ reseach and investigation, 
Edward G. Gibson, auditor for the receivers 
of the United Surety of Baltimore, has rend- 
ered his report to the Circuit Court, recom- 
mending that $563,000 in claims be allowed, 
but that other claims to the amount of $6,500,- 
000 be disallowed. 





Continental Casualty Removes Limit. 

The Continental Casualty of Chicago has 
advertised in Missouri it will write an un- 
limited automobile liability policy, the rate 
being 25 per cent more than regular manual 
charge for $5,000 and $10,000 limits. 





Theodore Stein, Jr., Appointed. 
The Globe Indemnity has named Theodore 
Stein, Jr., of Indianapolis, as State agent for 
Indiana. 








































Casualty, Surety, Etc. 


CASUALTY AND AUTOMOBILE 
COURSES 





New York Insurance Society Lectures Be- 
gin November 11 


The Insurance Society of New York has 
announced the following programme of cas- 
ualty lectures and addresses, to be deliv- 
ered commencing November 11. 

“Insurance Education”, Frederick Rich- 
ardson; “Insurance and the State”, John T. 
Stone; “Types of Insurance Provided”, 
Ralph H. Blanchard; “Experience Rating”, 
A. H. Mowbray; “Industrial Compensation 
Rating Schedule”, H. G. Wiberg. 

Other subjects have been selected, but 
speakers have not been named. On auto- 
mobile insurance the following series of 
lectures has been formulated: 

“History and Organization”, Eugene F. 
Hord; “Forms of Coverage”, Charles Ward; 
“Principles of Rate Making,” A. E. Ryder, 
“Claims and Reserves”, Jacob Dorn. 

Continental Companies’ Welfare Plan. 

In July, 1919, a special committe to con- 
sider various questions relating to the social 
welfare of the employees of the Contin- 
ental Casualty Company and the Contin- 
ental Assurance Company of Chicago was 
appointed, Manton Maverick, vice-president 
being chairman of the committee of five, 
three of the committee having been chosen 
by employees. 

In September the committee reported to 
President H. G. B. Alexander, and a few 
days later employees of the Continental 
companies were advised that the plan of the 
committee had been approved by the board 
of directors and made effective from Oct- 
ober 1, 1919. ; 

In brief, the plan covers all employees 
of the Continental Casualty Company and 
the Continental Assurance Company who 
are paid entirely by salary, by either of 
these companies, and applies to employees 
who have been in the service of one of the 
companies at least thirty days. 

Employees are divided into four classess, 
namely, those having given less than one 
year’s service, (B) more than one year’s 
service and less than five; (C) more than 
five years’ service and less than ten: (D) 
more than ten years’ service. 

The plan provides a funeral benefit of 
$150 in any class, and disability benefits 
according to length of service; class A re- 
ceiving full wages for one month and half 
wages for two months; Class B full wages 
for three months and half wages for six 
months; (C and D) full wages for six 
months and half wages for six months, and 
disability pensions thereafter. 

In addition classes B, C, and D are grant- 
ed life insurance of one year’s salary, not 
less than $500 and not more than $2,500; 
also in class C there is a wedding allow- 
ance to female employees and in class D 
there is provision for a retirement pension; 
also life insurance pension to a surviving 
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wife equal to half the retirement pension. 
The life insurance is payable in twenty- 
four monthly instalments, and disability in- 
surance in semi-monthly instalments. The 
retirement pension applies to male em- 
ployees reaching the age of sixty or hav- 
ing been in the service for forty years, or 
to female employees reaching the age of 
fifty or having been in the service for thirty 
years; but retirement is at the option of 
either the employee or the company. The 
retirement pension is computed by adding 
ten to the number of years of service, the 
pension being this percentage, but not more 
than 50 per cent of the average annual sal- 
ary of the employee during that five years of 
service in which he received the largest 
salary, the maximum being $300 per month 
and mimimum $30 per month. The wedding 
allowance is $20 for each year of service. 





An Unbreakable Plate Glass. 

At the armory of the 69th Regiment, N. G., 
N. Y., recently a demonstration of a kind 
of plate glass which comes near to being 
absolutely unbreakable was given by repre- 
sentatives of the Triplex Safety Glass Cor- 
poration of America, before a group of cas- 
ualty, automobile, and plate glass insurance 
men. As proof of its practical impenetra- 
bility by bullets, a half dozen samples of the 
glass in various thicknesses were put up as 
targets for .38 and .45 calibre Colt revolvers, 
at a range of ten feet. In no instance did 
the bullets pass through the glass, but only 
flattened out and bounced back. For purpose 
of contrast an ordinary piece of plate glass 
one inch thick was put up as a target, with 
the result that it was smashed to fragments. 
The effect on the Triplex glass was to shat- 
ter it on one side without causing any 
splinters to fly from the back side. 

The Triplex glass is a laminated glass 
made under the Benedictus formula and has 
been in use in European countries for eight 
~ears. It was found especially valuable dur- 
‘ng the war for use in automobile and air- 
plane windshields, aviators’ goggles, bridge- 
screens, port-lights, and in ports for armored 
motor cars and tanks. It proved impervious 
to shrapnel bullets. In the light of the many 
recent bank robberies, its use in fortifying 
cashiers’ cages appears obvious, and can un- 
“oubtedly be employed to overcome the or- 
“inary dangers of plate glass breakage. 

The American company has been organized 
since December, 1917. It is affiliated with 
‘2 Triplex Safety Glass Company, Ltd., of 

‘ngland, and the Societe du Verre Triplex 
de France. Another agency is located in 
Belgium. The organizer of the American 
company is W. G. Finlay, and H. P. Teare 
°3 secretary. 





New York Safety Congress 
At the Fourth Industrial Safety Congress 
of New York State, which is to be held at 
Syracuse December 1-4, the opportunity will 
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Thursday 


A Safe Plan 


TOON TTT 


is to place your reinsurance 
with a dependable organization 
that has the reputation for dis- 
charging its obligations prompt- 
ly without argument. 


Our Company offers attractive 
reinsurance on an economical 
basis in connection with Com- 
pensation, Public and General 
Liability, Accident, Health, Au- 
tomobile or Burglary Risks. 


AMERICAN 


DOO 





REINSURANCE CO. 
HANOVER BANK BUILDING 


be given factory foremen and safety inspect- 
ors to discuss freely and openly the problems, 
concerning the interests of both employees 
and employers, which the at present for a 
solution. On December 4 the conference pro- 
gramme will be furnished by the State In- 
dustrial Commission. 


Tr 





Agency Convention at Jacksonville, IIl. 

Agents of the Clover Leaf Life and Cas- 
ualty of Illinois convened recently at the 
home office in Jacksonville, at which short 
talks were made as follows: 

1. “How to Do Business Among Busy 
Farmers”—J. W. Hoffman. 

2. “Time Protection for Mr. Farmer’— 
W. F. Paul. 

3. “How I Handle Mr. Farmer”’—T. E. 
Campbell. 

4. “How to Handle Difficult Cases”—W. 
A. Smith. 

5. “Sales Hints on Big Cases’—S. L. 
Beech. 

6. “The Farm Policy in My Agency’— 
P. A. Park. 

7. “What Cloverleaf Men Should Make” 
—H. Wilder, manager farm department. 

8. “The Men Back of the Cloverleaf’ 
G. H. Lane, vice-president Cloverleaf Life 
& Casualty Company. 

9. “Dry Farming”—F, H. Rowe, pres 
dent Cloverleaf Life & Casualty Company. 





Massachusetts Board Favors More Liberal 
Compensation. 

Provisions for better medical attendance, 
more liberal compensation in exceptional cases 
a double allowance for burial costs, and fo! 
giving authority to the injured workman 
choose his physician are recommended in the 
annual report of the Industrial Accident 
Board of Massachusetts, reviewing the opt” 
of the workmen’s Compensation Act. An ¢& 
fort will be made at the next genera! court t? 
secure legislation to render effective the pr 
posed changes, 
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Insurance Sales Letters 


Open the way to real busineas—create a keen realization of the value of adequate in- 
sarance and prepare the way for a personal call to close the application. More than 400 
ealesmen are using Hull's sales creating letters for life, accident, partnership, corporation 
and fire business. An insurance company official writes, ‘Am well pleased with the letters 
Shall be able to make effective use of them.” Request particulars—ask for folder 11A. 


William S. Hull, Madison, Conn. 




















Prominent Agents and Brokers 





LEON IRWIN & CU., Ine, New Orleans, La, 
REPRESENTING 


American Eagle National Union 


Automobile-Hartford National-Hartford 
British- Amer Assurance Philadelphia Underwriters 
F idelity-Phenix Stuyvesant 

Insurance Underwriters 


BROKERS LINES SOLICITED 


Maryland Casual 
New York Plate Clase 
Indemnity Company 
of America 
Automobile Insurance 














TE g Agency Wants 











WANTED 


We desire to get in communication with a man who understands, 
in detail, underwriting department of Fire Insurance Co. All cor- 
respondence treated confidentially. 


BOX 42-B SPECTATOR 











Stock Salesmen Wanted 


If you are a high-class: experienced stock-salesmen, it 
it will pay you to investigate our proposition. We want good 
men to work in Louisiana. Pay liberal commissions and 
co-operate personally with our salesmen. 


Stock selling rapidly. _ Credentials required. 


Liberty National Fire Insurance Company 
(ORGANIZING: 


303-4-5 Marine Bank Bldg , New Orleans, La. 

















SOBRINOS DE EZQUIAGA 


ESTABLISHED 1821 


General Insurance Agents 


Box 351 SAN JUAN PORTO RICO 
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Prominent Agents and Brokers 


‘<1 


J, L. MITCHELL 


Is prepared to successfully negotiate and finance the resinsurance or con- 
solidation of either Legal Reserve, Mutual Assessment or Fraternal Life 
Companies, Associations or Orders. 


Temporary money advanced on strictly private arrangements. 
All communications held personal and confidential. : 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 


RICKERT-MELLINGER & PRINCE 
GENERAL AGENTS 





PHILADELPHIA OFFICE: 
339 Walnut Street 


LANCASTER OFFICE: 
12-16 W. Orange St. 


F. JANSSENS 


Agent d’Assurances 
et de 
Reassurances 





Anvers 
2 Courte rue des Claires 


Bruxelles 
28 rue St. Michal 








Actuarial 





FACK LER AND FACKLER 


DAVID PARKS FACKLER, F.A.S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F.A.S. 
CONSULTING ACTUARIES 
85 Nassau Street New York 





MILES M. DAWSON & SON. 
CONSULTING ACTUARIES 


141 BROADWAY. NEW YORK 





J, WH: NITCHIE 
ACTUARY 


19 SOUTH LA SALLE STREET 
1338 Association Building 


Telephone. Central 3462 CHICAGO 








NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLEMANNIA FIRE OF PA. 
CAPITAL FIRE OF N.H. GEORGIA HOME OF GA. 
UNITED AMERICAN INS. OF PA. 


P. B. DUTTON, MGR., ROCHESTER 





PAUL L. WOOLSTON 
INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


MAJESTIC BLDG., ‘DENVER, COL 














—— 


DONALD F. CAMPBELL 


CONSULTING ACTUARY 
76 WEST MONROE STREET CHECAcO 


Telephone, Ragdolph 918 
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Actuarial Actuarial 
FRANK J. HAIGHT W R. HALLIDAY 
CONSULTING CONSULTING 
ACTUARY ACTUARY 
811-812-813 HUME-MANSUR BLDG., INDIANAPOLIS, IND. INSURANCE EXCHANGE CHICAGO 





JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 








E. VINEBERG 

Fellow Actuarlal Society of America 
CONSULTING ACTUARY, INSURANCE 
EXAMINER 


HARRIS 


First National Bank Bullding CHICAGO 


JAMES H. WASHBURN, F.A.I. A. 


CONSULTING ACTUARY 


ROOM 13083 165 BROADWAY. NEW YORK CITY 


Expert Advice on Domestic, Tropical and Semi-Tropical 
Business 








F M. SPEAKMAN, C. P.A. 
CONSULTING ACTUARY 


Burws & SPwAKMAN 


Certified Public Accountants THE BOURSE, PHILADELPHIA 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 Broadway New York 








JNO. A. COPELAND 
CONSULTING ACTUARY and 
INSURANCE EXAMINER 


709 8rd NATIONAL BANK. ATLANTA. GA. 





i. C. RAFFERTY 


CONSULTING ACTUARY 
Suite 714 Weightman Building 
Philadelphia, Pa 





Complete Rate Books Formulated 





A. SIGTENHORST 


CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING WACO, TEXAS 


'T. J. McCOMB 


CONSULTING ACTUARY 


Colcord Building OKLAHOMA CITY, OKLA. 








Insurance Lawyers 








IRELAND 


GEORGE McILDOWIE & SONS Attorney ioe Belfast, Ireland 
Refer to Equitable Life, Mutual Life, New York Life, Metro trophies, 2B e, John Hancock 
Mutual, Illinois Life, Boston Mutual and American Consul at Belfast Cables: ielitowe, Belfas 








Insurance Examiners and Adjusters 














FREDERIC S. WITHINGTON, F.A.I.A. 
CONSULTING ACTUARY 
402-404 Kraft Building Des Moines, lowa 


Telephone Walnut 3761 


CLAIM SUPERVISION 


The busy claim executive likes to feel that 
the cases he refers to a field representative 
will be promptly and efficiently handled with- 
out further supervision. 


Liabil it 
Fn R. L. NASE Virginia. 
= Adjuster for Casualty Companies = and 
Health 1109-10 Mutual Bldg,, Richmond, Va. Carolina 








Claims 











W, H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 


"NEW YORK 


256 BROADWAY 








The Fraternal Protective Association 


12-20 Pemberton Square 
BOSTON, MASS. 


Sickness and Accident Insurance for Odd Fellows only 





Wanted A State Manager for Michigan 
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WANTED—ARKANSAS 


An attractive General Agency contract 
for the State of Arkansas—just opened 
for business. 


AMERICAN NATIONAL ASSURANCE COMPANY 


Third National Bank Building 
ST. LOUIS, MO. 








THE PEOPLES LIFE INSURANCE COMPANY 
CHICAGO, ILLINOIS 

We have discontinued writing Industrial Busi- 

ness. Now converting 12,000 policies from 


Industrial to Ordinary. Splendid opportuni- 
ties for good men. Address 


E. A. NELSON, President, HOME OFFICE 











—_ 





the insuring public. 
for absolute security, and for unexcelled service. 
thing which no money could buy—an untarnished reputation. 
tight years of square dealing have gone into the making of that name. 
lsit strange that it means so much to the representatives of the Com- 
pany? 


WHAT MONEY COULD NOT BUY 


The name Massachusetts Mutual is packed full of meaning to 
It stands for perfect protection at low net cost, . 
It stands for some- 
Sixty-. 


Joseph C. Behan, Superintendent of Agencies 


NASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


Springfield, Massachusetts. 
Incorporated 1851. 





THE TWO REPUBLICS LIFE 
INSURANCE CO. 


EL. PASO, TEXAS 
A. H. RODES, = = = President 





Our Slogan—Every man has an insurability. 
Does this interest you, Mr. Agent ? 























THE RIDGELY 


PROTECTIVE ASSOCIATION 


of Worcester, Massachusetts 


Sickness and Accident Insurance 
FOR ODD FELLOWS ONLY 





Surplus to Protect Policy-Holders = = = 241,214.11 
Deposited With Massachusetts State Treasurer, $100,000.00 





RITISH AMERICA ASSURANCE CO. 
TORONTO, CANADA 


INCORPORATED 1883 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS AND STRIKES 
UNITED STATES BRANCH 
January 1, 1919 


Dn 5: OPEC CETL ETE CT Ce ECE C EEC y pi MeN pie $2,462, 182.24 

PANT edie ons colo a dawn caldewaaeNrde todo naa 1,645,684.41 

Net Surplus TERT CRE CRT ECR COTO CCE CECE $816,497. 83 
W. B. MEIKLE, President and G 1M d 











THE GUARANTY LIFE INS. CO. 


DAVENPORT, IA. 





New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mor. 










National Liberty 
Susurance Company of America 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 


Si iaiontacinaeniduataskedseeds $1,000,000.00 
ks 50 co 0 e0asenasaesnannduesaaensxes 10,004,667 .50 
DIAMINE? vnc aw dewcsee score watsieeeee, 6,214,228 .11 
UN CUS ITY (2 EROS ee eee ee RA nnn ee is Ra ad 2,790, 439.39 
Surplus for Policyholders.................... 3,790, 439.39 


HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 
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THE PROVIDENT 


Life & Accident Insurance Co. 
of Chattanooga, Tennessee 
Established 1887 
100% INCREASE 
Monthly Premium Department 1917 
Liberal Contracts—Complete Coverage 
; POLICIES FOR 
Accident and Health—Group—Life—Railroad Insurance 


Write for particulars of our 
SUSINESS MEN’S PENSION POLICY 








HO 
ME OFFICE Provident Building CHATTANOOGA, TENNESSEE 





THE BANK- SAVINGS 
LIFE INSURANCE COMPANY 


HOME OFFICE, TOPEKA, KANSAS. 


An Old Line Company operating under the Reserve Deposit 
Law of the state of Kansas. 


CAPITAL STOCK, $200,000.00 


Producers of Good Business wanted to work in Kansas— 
Our Home State. 


& 
E. E. SALLEE, Sec. E. H. LUPTON, Pres 
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ORGANIZED 187] 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST, LARGEST, STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00. 


And Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1918: 


oe ce S CEOS AERO E HORS $18,362,862.75 
IN 5 x0 sah Ab eatgntivaace at wae 2 16,626,824 .78 
Capital and Surplus................ 1,736,037 . 97 
Insurance in Force...............-- 149,170,320.00 


Payments to Policyholders.......... 


Total Payments to Policyholders since 
Ro oscars syerceckees 21,988,834 .83 


JOHN G. WALKER, President 


2,376,218 .75 








Attention, Insurance Men! 








A progressive insurance company recently licensed in 
Virginia, and having over 600 prominent stockholders 
throughout the State, has some excellent openings for 
ambitious insurance men who are anxious to secure 
General Agents’ or District Agency contracts. Good 
leads furnished and every assistance given to develop 
territory and build upa permanent business. Liberal 
contracts to good men. Our policy is a quick 
seller. 


All answers treated with confidence. 


Address L=438, care of THE SPECTATOR, 
P. 0. Box 1117, New York City, N.Y. 





THE SIGN OF GOOD CASUALTY INSURANCE 





LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER . 
AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 

Established =" SRST 1869 
LONDON GUARANTEE i ACCIDENT CO,, Ltd. “ewasae" 


Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager 





Hae Be Sy Fe Resident, HAUGHTON & 8 Jone aot. New York. 
= = 32 Walnut Street, Philadelphia, Pa, 


Resident 4" 
ELMER A. {LORD & CO, "Reshbent “enue” 145 Milk Street, Boston, Mass. 


EP 








Fire Casualty Life 


RE-INSURANCES 


WILLIAM C. SCHEIDE & CO. 


(INCORPORATED) 


HARTFORD, CONN. 








Dayton Mutual Fire Insurance Co. 


Dayton, Ohio 
B. C. COLEMAN, Secretary 
Assets $102,806.64 


Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 














The Home Life Insurance Co. 
of America 


Incorporated 1899 


PROTECTION FOR THE ENTIRE FAMILY 


A This Company issues all modern forms of Policy contracts 
from age 3 months next birthday to Sixty years. 





Industrial policies are in full immediate benefit from date 
of issue. 


Ordinary policies contain a valuable Disability clause and 
are guaranteed by State Endorsement. 


GOOD CONTRACTS FOR LIVE AGENTS 
Executive Offices 506 Walnut Street, Philadelphia, Pa. 


JOHN J. GALLAGHER 
Treasurer 


JOS. L. DURKIN 
Secretary 


BASIL S. WALSH 
President 




















A FEDERAL paste = 


The Masonic Mutual ¥ 
Life Association 


OF THE DISTRICT OF COLUMBIA 
Chartered by Special Act of Congress March 3, 1869 

ity of the Old Line. Surrender Values, and Special 

The eaeaee ae the Fraternal. Advantages not found pA where, 
Sect work, with big returns to high class representatives. For terms and territory 
writ.e to 
WM. MONTGOMERY, President and General Manager 

1621 H Street, N. W. Washington, D.¢ 
__ Required by the laws of the United States to maintain the legal reserve on every policy. _ 














EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Thos. F. Daly, President DENVER, COLORADO 
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sday 
Industrial *$2,500 FOR $1” 
100 Agents WESTERN Lire Today. See, Write or Phone 
21) sta Inpemnity Company J. N. S. BREWSTER & COMPANY, Inc. 
Superintendents 604 Masonic Temple 42 CEDAR STREET (Brewster Building) 
- 5 Superintendents a About the new and original Continental 
33 years’ continuous and successful career. Automobile Personal Accident policy sold at an 
WANTED IN Now identified as “Taz OLp RELIABLE” annual gyre of $1, to persons “ee ig! a Continental — 
. mobile Liability policy.—It’s a big business getter and is 
DON —_ Gen. GEO. M. MOULTON, oor eaae te cha 
- Pennsylvania Ee ties CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER, President General Offices, CHICAGO, ILL. 
a, Pa. 
Mass. “ 
United States 
Fidelity & Guaranty 
vewry Peon a 
B ° 
THE KANSAS LIFE Home Office Bldg., Calvert, oti and Mercer St 
INSURANCE COMPANY pee 
JOHN R. BLAND, President 
TOPEKA CAPITAL, PAID IN CASH. . .$3,000,000.00 
5 ah sacsuaeesaeasmenanae $2,456,873.33 
JOHN H. EDWARDS, President BURR oor fete ce aacauccccdseavsacaseedes 14,305,957.11 $16,762,830.44 
TOTAL CAPITAL, SURPLUS AND RESERVES..........+.+-- $19,762,830.44 
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CO. 


WE WANT AGENTS 


to push our five=point-nine policies. 
Excellent Iowa territory and liberal 
‘contracts for men of good reputation. 


e “THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO: | 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bidg.—Des Moines, Iowa 














WE BELIEVE THAT TO AN AGENT WHO DE- 
LIVERS THE GOODS, A MOST LIBERAL COM- 
MISSION IS A CLEAR CUT APPRECIATION. 


WE TAKE PRIDE IN PROMPT AND EFFI- 
CIENT SERVICE TO POLICY HOLDER AND 
AGENT. 


GULF COAST LIFE INSURANCE COMPANY 


Gulfport, Mississippi 
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FARM LOANS 


Improved Indiana Farms Highest grade loans obtainable 
ASK FOR LIST 


GARY NATIONAL ASSOCIATES COMPANY 
Cary Theatre Building GARY, INDIANA 


_—_—__ 











Service of Quality to Policyholders 
Contracts of Superiority to Representatives 
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Eastern Dept., 49 Maiden Lane, New York 
Western Dent., Pacific Bldg., San Francisco 
Northwestern Dept., Palace Bldg., Minneapolis 
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Kristiania Shipping, Insurance and Trading Co. A/S 
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Managing Director (Insurance Branch): H. C. O. Siecke (British Subject) 


KRISTIANIA. 


Insurance and Reinsurance Managers and Brokers. 


Facultative Reinsurance and Obligatory Treaties Negotiated. 


TELEGRAMS: “‘CLARO”’, KRISTIANIA. 
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1918 a Big Y . : 
0: eae Prosperity Awaits You Here! 


13 Millions—Gain in Force THE SOUTH IS RICHER NOW IN OPPORTUNITIES 

a IN YEARS. Never was there so much money in 
° circulation. 

$85,000,000 now in Force THE FARMER, the merchant, the manufacturer need and are 

| SOME CHOICE TERRITORY in T 

Spee Ae ° E in Texas and Ark f 

rerun, Our service includes participating Field Supervisors who can produce eae and canteent tala 

LIFE ixoiana and non-participating plans on all Salary and commission. 


standard forms also sub-standard. 
LOUISIANA STATE LIFE INSURANCE COMP 
LINCOLN LIFE, inonn.’*™* H. CLAY BROWN, Supt. of Agencies, | SHREVEPORT, ge 


MIDLAND LIFE INSURANCE COMPANY 


KANSAS CITY, MISSOURI GOOD AGENTS 


THE COMPANY. Backed and endorsed by the most substantial Wanted by 
and influential business men in Kansas City. 


THE MANAGEMENT. Practical insurance men of long experience SO [ : H ERN i NI ON 


and conspicuous success. 


THE TERRITORY. MISSOURI, KANSAS, OKLAHOMA, 
COLORADO, TEXAS. ‘The best territory Life Insurance Company 


in the country to-day. of 























DANIEL BOONE; President | DANIEL BOONE, Jr.; Secretary WACO, TEXAS 
The Conservative Texas Company 








1867 THE 1919 


EQUITABLE LIFE OF IOWA 


Announces : 
New Policy Forms RSIS ee Tua si Ria 


Incorporating: GRAND RAPIDS LABEL CO. 


Increased Total Disability Benefits 
Double Indemnity Benefits 





and 
Other Increased Benefits and Privileges 


Low Net Cost and | O) 54 FOLDER 
Best Service to Policyholders SHOWING ELABORATE DISPLAY 


For Agency Connections Address 
HOME OFFICE DES MOINES 




















JEFFERSON STANDARD LIFE INSURANCE CO. 


GREENSBORO, N. GC 
Insurance in Force - - - : -  $81,644,994.00 
Surplus to Protect Policyholders - - - 1,099,322.36 
LARGE, STRONG, CONSERVATIVE—“‘A Conservative with a move on” 
Attractive Policy Contracts. Fine territory. Write Home Office 
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AMERICAN CENTRAL LIFE | 


INSURANCE COMPANY 


INDIANAPOLIS, IND. 
ESTABLISHED 1899 


HERBERT M. WOOLLEN, President 
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Service Non-Technical Contracts 


THE EMPLOYERS’ 


-IABILITY ASSURANCE ees a TD. 
OF LONDON ~: — 


"HE PIONEER AND LEADING LIABILITY INSURANCE COM®-c:v 
OF THE WORLD : 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM. BOILER 
AND FLY WHEEL, ACCIDENT. HEALTH, 
* FIDELITY, SURETY, BURGLARY AND ~ 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 


Dwight & Hilles, Resident Mgrs. for N.Y. State, 56 Maiden Lane, N.Y. 


Financial Stability 


. Combination Sick, Accident Annuity 
‘and Funeral Benefit Certificates 


Che Independent Order of Firitana™ 


‘Home Office—Sulte 818 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 
guacentonng a fixed monthly income to 
Annuities Certificates your family in event of death or to your- 
in case of disability or old ‘age. 
Life Certificates 10 year Pei Whole Life and Endowment Plan. 
guaranteeing. rotec. 
tion against toas of 
time: from. sicknegs 
or Accident and ‘s 
Funeral Benefit Paid 
on desth from any causé. 
ra TO MEMBERS, JULY 7} 1917, eee. 234.97 
NNUAL RESOURCES $500,000 

An up-to-date PB sore association possessing pl strong Soemane. 90 of 

——_ sates —— Experience Taple of Mortality, 4 per cent) and 


al Mana 
Sree $15, eeneene MAONTHLY INCOMB ANNUITIBS 














SURANCE IN 




















COMMONWEALTH CASUALTY COMPANY 


PHILADELPHIA’S OLDEST CASUALTY COMPANY 
ACCIDENT and HEALTH INSURANCE 
AUTOMOBILE and TEAMS INSURANCE 
NO OTHER ay BEST POLICIES “LOWEST RATES 
UP-TO-THE-MINUTE Service 
WE SOLICIT YOUR BUSINESS 
CONSTANTLY INCREASING BUSINESS and 
FINANCIAL STRENGTH 





Do MANENM Se Procure : 

| paw ORGANIZED 1886 OSE 
Noy AvERICAN Accient INSURANCE (0 
Sot te 4010) .O-3. a 6 


oh Bop Coxe) 


AGENCY OPENINGS [MV 
47 STATES 
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PURE LIFE 
INSURANCE 
O11) @)\\ 


ot eo] Si = ee ee 


P CEDAR RAPIDS 
LIFE INSURANCE Co. 


FOR GOOD MEN 
GBRoobbins, Fres. . CA. Svaboda, Secy * 
HOME OFFICE : CEDAR RAPIDS, 1OWA | 
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AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 
Under Supervision United States Treasury Department. 


Assets: Over $1,500,000.00 : ? 
; Surplus as to Policy Holders: Over $900,000.00 ' 

(At the close of business June 30th, 1918.) FS 

OFFICERS: 3 


Sealy‘ Hutchings, President. L.A. hao, Vice-President. 
Geo. Sealy, Secretary. J.F. Seinsheimer, General “ee 
We write the Seteeeing Beom 
Automobile—Fire, Theft, Liability, Property Damage and Collision. | 
Public, ‘General and_ Elevator Liabili ility Plate Glass, Bur and 
Fidel 'y and Surety Bonds. Titieand in thirty-one dine tates.” 


RESPONSIBLE AGENTS WANTED WHFRE NOT REPRESENTED 
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W. E. SMALL, President 


Georgia Casualty Company 


PETER EPES, Ageney Manag~ 


e. P. AMERINE. Secretary ; 





“DIXJE AUTO POLICY” 








The Last Word in Motor Insurance 








Surplus and Reserves to Policyholders Over Two Million Dollars 
MACON, 


HOME OFFICE: 


GEORGIA 
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ARE 
YOU 

? 
INTERESTED? . The A g ent’s Decoration of Honor 


[RLL.INS.COj 
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A pen to write with A pencil to figure with 
Reserve Loan Life Policies to Sell 
What more can be needed to insure large commission earnings? 
Double Indemnity for Accidental { ) Premium Payments Waived During 
Death Our Disability 3 


Total Disability—Sickness or Acci- | Policy | At Death—Face of Policy, Paid 








dent— within 24 Hours without De- 
Pays Insured Income During Dis- Features duction For Disability Pay- 
ability J} ments 


WRITE US TODAY 


Reserve Loan Life Insurance, Compan’ 
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